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“Fewelry (raftsmen of Kast Africa 


Inspiration for New Designs Seen in Work of Native Tribesmen 


By Ima Thompson 


NSPIRATION for new jewelry designs come to the 

United States from every quarter of the globe. From 

Africa have been brought the latest consignment of 
inspiring pieces. Miss Ethel Traphagen, artist, lecturer 
and teacher, has lately returned from an eight-months’ 
trip to British East Affica laden with quantities of 
jewels, with boxes of household utensils, colorful textiles, 
native costumes and all manner of utility pieces. These 
she has chosen for their artistic 
value. She has ferreted out from 
among quantities of such articles 
the best from a designer’s point of 
view, the most typical of the native 
work and those pieces showing the 
most highly finished construction 

Such a group of objects as these 
may offer endless suggestions to 
the designing jeweler. The accom- 
panying photographs can give but 
a hint of the variety in the designs 
and the cleverness of the manipula- 
tion shown in these pieces. - Many 
of the jewels included in this col- 
lection show especially clever 
craftsmanship in the handling of 
silver. The beading is done with 
care and precision, while the chas- 
ing will make, as Miss Traphagen 
says, “motifs appropriate for em- 
broideries, open tracery and fili- 
gree jewels.” 

In the first photograph is shown 
a necklace’ of amber beads and sil- 
ver. The beads across the front of 
the necklace are cleverly arranged 
to become an integral part of the 
handsome necklace pendant. They 
are grouped with smaller rondels 
for the back of the necklace to 
match those topping the front 
plaque. On either side a large sil- 
ver bead is inserted in the amber 
string. These beads are finished 
with beaded wire-work and hand 





Necklace of amber beads and cleverly 
handled silver work from East Africa 


chased. The plaque itself is a noble affair of pierced silver, 
beading, and hand-chased silver. Open work motifs are 
set at the top of the plaque encrusted upon a lattice-work 
frame. Variation in texture is given the silverwork of 
this jewel by the introduction of beaded motifs, modeled 
flowers and smooth-polished squares. A fringe of bell- 
like details are hung from circles of the silver and a pen- 
dant motif set with three pieces of colored glass finishes 
this necklace plaque after the man- 
ner of the most renowned model 
jewelry designers. This necklace 
offers suggestions to the designers 
of up-to-date jewelry, and a care- 
ful study of it is well worth while. 

Many other necklaces brought 
from East Africa by Miss Trap- 
hagen show a like knowledge of sil- 
ver craftwork. Some with silver 
beads and others with amber 
strings have these silver plaques in 
varying shapes. In the second il- 
lustration these necklace pendants 
take the form of little cases to hold 
the prayers and devotional exer- 
cises of the wearer. Here we have 
neck chains with facetted silver 
beads to give variation to the 
string. Notice particularly spiral 
pattern engraved across the sur- 
face of the beads in the chain hold- 
ing the triangular pendant. 

Spirals of silver wire and a bor- 
der of silver spirals are encrusted 
upon a polished silver surface of 
the pendant case on the center neck- 
chain. For the first design there is 
a banding of pierced-work and en- 
crusted motifs of plain polished 
squares and beaded discs. Our own 
silver-encrusted vanity pieces differ 
from these cleverly made pieces but 
little. In fact, many of the new 
braided vanity cases resemble these 
quite closely. 
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NOTHER group of handsome jewels is shown in 
the third photograph. Here are two rows of brace- 
lets and bangles worn by both maidens and warriors in 
Zanzibar and made by their own tribesmen. In the lower 
row, there is a matching pair of smooth-polished bangles, 
which may be pulled open 
and then bent into shape on 
the arm. A marvelous and 
intricate design in hand 
piercing is shown in the 
arabesque pattern of the sec- 
ond pair of armlets. This 
jewel is opened when a pin 
is drawn out of its dove- 
tailed sockets, a fastening 
that is also used on the third 
jewel. This heavy silver 
bangle is hand chased in a 
pattern of borders and alter- 
nating stripes of plain-pol- 
ished and hand-chased lines. 
What a remarkable differ- 
ence in handling and in de- 
sign is seen in just these 
three pieces! Smooth-pol- 
ished surface alone brings 
beauty to the curve of the 
first pair of bangles, the sec- 
ond shows an extraordinary 
pierced design, while the 
third is well managed chas- 
ing, and then above this row 
in this third photograph are 
still another trio of interest- 
ing designs. : 
At the right-hand side ofi 
the upper row there is a pair 
of flexible bracelets that 
would do credit to a Fifth 
Avenue jeweler. They are 
made after the latest style, 
although these are antiques. 
They are narrower at the 
lower edge and are finished’ 
at the top with a fringe of hollow silver bells. These 
jewels are built up in a flexible chain work that is faced 
at the front by alternating lozenges of plain-polished sur- 
faces and beaded finishes. Inside these jewels, their in- 
teresting formations may be noticed. Each little section 
is interlocked with the next and flattened at the front to 
form the harlequin design. 
In the next pair of bracelets we see what prove to be 





Necklace pendants formed as prayer holders. 
orated with bell fringes and encrustations of silver hung 
from Amber bead neck chains 
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an exceedingly clever arrangement in entwined silver mo- 
tifs. These jewels are made up of smooth-polished sections 
wound one into the other to make up a snake bracelet 
of unusual flexibility. On the arm, this design would 
show a continuous smooth-polished surface with rounded 
details carved into tiny 
flower forms for contrast. 
But in construction this is 
perhaps the most interesting 
of all this collection of fas- 
cinating pieces. Each little 
S-shaped detail is so en- 
twined in the sections on 
either side that it makes a 
closely linked chain. The 
third bracelet in this row 
has the pin-and-socket fast- 
ening, but the bracelet is 
narrow and the pin is at- 
tached to the jewel by a tiny 
chain. 

In the last photograph, 
anklets and bangles, armlets, 
sandals and cambs are 
shown in two rows. These 
pieces are pierced, built up 
of smooth-polished and 
twined wires and hollow tub- 
ing, chased, engraved, 
formed into hollow bands 
and encrusted with overlaid 
motifs. Miss Traphagen has 
many a story to tell regard- 
ing these jewels and their, 
former owners. One of the 
handsomest combs was origi- 
nally owned by the wife of a 
Sultan of Zanzibar. A pair 
of sandals was once owned 
by the family of the late Sul- 
tan Seyyed Ali. 

“Of course,” said Miss 
Traphagen, “it is very diffi- 
cult to obtain possession of 
some of the pieces and the costumes most desired. Some- 
times it took me over a month to assemble a complete cos- 
tume from a native state. For instance, a woman from 
Kakuyu was willing to sell me her costume but her hus- 
band refused permission; then when his consent was final- 
ly obtained she refused to let me have the things. The 
Nubians drape their robes much after the style of the 
ancient Egyptians and Greeks. The Arabs of the Nuba 


They are dec- 





Bracelets in top row show designs in beaded and plain sections in flexible mesh. 


In the lower row are some ingenious 


fastenings 
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Mountains wear chain armor, patterned, no doubt, after 
that worn at the time of the Crusaders. 
“Zanzibar is the market place for wares from both Ori- 


Interesting silver work by East African Tribesmen 


ental and European lands, so that in its shops one finds 
not only those articles which are native to East Africa, 
but art-works, fabrics, jewelry and all sorts of curios from 
many other countries.” 


GDESIDES these jewels and articles of silver, Miss Trap- 

hagen brought back with her several massive wooden 
chests. These are heavily studded with brass ornamenta- 
tions and ornamented with hand-wrought brass hinges. 
She collected in her travels a wardrobe of fascinating 
costumes, all of which she has chosen for their sugges- 
tions for her pupils in their planning of modern cos- 
tumes and dress accessories, as Miss Traphagen suggests, 
“A bit of embroidery on a cuff, a necklace or the way of 
draping a robe, may be inspiration enough for a modern 
designer to build up a complete gown or wrap. 

“Nairobi was one of the most colorful places of Africa 
and best suited to my purpose—the gathering together 
of these artistic objects. When the Prince of Wales ar- 
rived there on Oct. 6, the native chiefs came from far 
and near to greet him. They presented a magnificent 
panorama of widely different African styles and gave me 
a chance to see many costumes never before beheld by 
a white woman. 

“Variety is the keynote of the costuming; religious dif- 
ferences of occupation and tribal conditions are always 
reflected in the dress. The many cape-like draperies are 
often full of ideas appropriate for adaptation, and the 
caps, fezzes and turbans worn by the men are suggestive 
and interesting.” 

Upon her return to her school in New York, Miss Trap- 
hagen, herself a talented artist and a clever organizer, 
placed all these things at the disposal of her students and 
instituted a competition for the best original fashion de- 
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sign and a most original jewel founded upon the motif 
shown in her collection of East African objects. 

Some of these prize-winning jewels will be shown in a 
later issue of THE JEWELERS’ CIRCULAR. 


HE large necklace shown in the first illustration has a 

curious history. It is said that this necklace was for- 
merly the property of the famous Mad Mullah of So- 
maliland. It is broken across two of the beads, because, 
according to the story, she wore it when she was beheaded 
and it was damaged by the headsman’s axe. 

By special arrangement with the owner of these fas- 
cinating pieces, these jewels may be seen at her school at 
1680 Broadway, New York. This is the Traphagen School 
of Fashion, where the pupils are now busy designing tex- 
tiles and jewels, utility pieces, costumes and posters, utiliz- 
ing the details seen throughout these objects Miss Trap- 
hagen has brought with her from East Africa. A visit to 
the school will quite repay the manufacturing jeweler. Ask 
especially to see these bangles and necklaces and some of 
the jewelry designs the pupils are making on these native 
themes. 


* %* * 


Clocks that conceal their identity are a Paris fad these 
days. One Place Vendome jeweler says American tour- 
ists who Visit his showrooms are invariably surprised 
to find that his collection of little “monuments” and “pic- 
tures” of precious stones and metals, serve any such 
practical purpose as timepieces. Modernistic design lends 
itself well to small jeweled clocks. Flat planes of semi- 
precious stones, cut in geometric shapes, and pieced to- 
gether in odd arrangement, made an original clock-face 
now shown in the rue de la Paix. 





Bracelets, sandals, combs and other examples of the work of East African Tribesmen 
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ITH justifiable pride Rogers, Lunt & Bowlen present their new creation in 

Sterling Silver Tableware—The Granado Pattern. Smartly modern in its straight 

lines, slender handles and splendid weight, yet authentically correct, and most 
appropriate for American homes, in its interpretation of Spanish-Colonial design. A 
pattern of unusual charm and distinction, which is receiving an enthusiastic welcome by 
leading jewelers. Orders are now being accepted for March delivery. 


ROGERS, LUNT & BOWLEN CO. 0 Silversmith o GREENFIELD, MASS. 
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Fight Over Watch Tariff Waxes Hot 


HAT the fight over the proposed American 

watch tariff is being given more serious con- 

sideration by the public of Switzerland than it 
is by the American public is evident from some of 
the dispatches received from that country. A radio- 
gram received by THE JEWELERS’ CIRCULAR Feb. 7 
from Lucerne, Switzerland, stated that “Swiss pub- 
lic opinion was stirred at hearing of the proposed 
increase of the tariff on Swiss watches and clocks, 
which tended to annihilate Swiss exports to the 
United States and that in view of the fact that 
Switzerland buys more from the United States than 
it exports to this country, the tariff was considered 
a most unfriendly act, and may have a reaction on 
purchases of American goods, cars and machinery in 
that country.” 

If this really depicts Swiss sentiment it is evident 
that the American manufacturers, in seeking what 
they consider a tariff that will give them proper pro- 
tection in the manufacture of watches and clocks will 
have more than the importer of these articles to 
fight, particularly if the agitation in Switzerland is 
as strong as is indicated. It will mean that there is 
evidently an intention to enlist the influence of those 
American manufacturers exporting goods to Switzer- 
land in support of the proposed watch and clock 
schedule advocated by our importers. What effect 
this may have on Congress or even on the Ways and 
Means Committee cannot yet be determined, but in 
any case it looks as if the tariff fight between the two 
elements of our watch and clock trade will be a strong 
and bitter one. 

Before indorsing any proposed schedule of either 
importers or manufacturers we urge the retailer to. 
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carefully weigh the arguments on both sides and 
find out not only where his personal interest lies, but 
also that of the jewelry industry as a whole. This 
is a case where it is better to remain neutral than to 
commit oneself precipitately without fully realizing 
the full effect on the trade of the tariff proposed by 
either faction. 





Extra Costs of a Credit Business 


66 HY will it cost me more to do a credit 
business than it does now, provided I make 
the customer pay the interest charge on 

the extra capital invested?” So writes a subscriber 

who, like many other retailers, wishes to sell on in- 
stallments but does not desire to change his present 
system of doing business. 

The reasons for the extra costs of a credit busi- 
ness are well summed up by Prof. C. L. Jamison of 
the School of Commerce of the University of Wis- 
consin, as follows: 


1. Cost of handling returned goods bought 
on credit. 

2. Salaries and office expenses of investi- 
gating the credit of charge accounts. 

3. Salaries and office expenses of book- 
keeping and collections. 

4. Interest on capital tied up in customers’ 
unpaid accounts. 

5. Loss from uncollectible accounts. 


How much these extra costs will amount to de- 
pends on the efficiency of the manager and the sys- 
tem he employs, but even under the most capable 
management they amount to an appreciable sum and 
must be included in the price received for the mer- 
chandise. 





Jewelry Left to Be Repaired 


PROBLEM that will never down in the jewelry 

trade is that relating to uncalled-for repair 

jobs. Lucky the dealer who has not an accu- 
mulation of these on his shelves, and more lucky the © 
man who has not been involved in controversy over the 
loss of such an article that may have been in his cus- 
tody for years. Irrespective of the value of the arti- 
cles, whether sentimental or actual, or of the dili- 
gence of the jeweler in notifying his customers that 
the repairs are ready, people will leave their watches, 
rings and cther articles in the jewelers’ p»ssession 
for years and expect him to keep them and have 
them ready for delivery any time they may call on 
him to do so. 

As one puzzled subscriber in Pennsylvania writes 
us: “We have written cards, letters, etc., and have 
personally asked customers to call for their watches 
and other articles but without appreciable results. 
The number of repairs increases from year to year, 
and since space in our safe is valuable, we would ap- 
preciate having you tell us a way out. We naturally 
do not like to sell the watch for repair charges or 
longer keep them in storage. Is there no way you 
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can tell us how we can induce the customers to come 
and get their property?” 

We are sorry to say we cannot offer an adequate 
solution of this problem. Of course jewelers have a 
lien on the property for the work done. They can 
enforce this lien under the general laws, or under 
the special jewelry lien laws passed by New York 
and other States, and 
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located, bearing the words “The House of Blue White 
Diamonds,” and is restrained (during the pendency 
of the action) from using such a slogan or any simu- 
lation or imitation of the same. 

It is understood that despite the issuance of the 
preliminary injunction, the issue may be fought out 
in a trial to determine how far an individual or firm 

may appropriatea 





sell the property at pub- 
lic or private sale, de- 
duct their costs and hold 
the residue to the credit 
of the customer. But 
many jewelers do not 
wish to take such dras- 
tic steps, and even those 
who do are reluctant to 
proceed without legal ad- 
vice when working un- 
der the general lien laws 
of the State. 

The solution desired is 
a method that will make 
the customer come and 
get his property. Has 
any subscriber of THE 
JEWELERS’ CIRCULAR 
solved the problem? If 
so, will he write us how 
he has done this and earn the thanks of a large fam- 
ily of our readers, and, in fact, of the retail jewelry 
trade as a whole? 


leaders. 








Danger in Imitating a Competitor’s Signs 


\ HAT it may be dangerous to copy a competitor’s 
sign too closely is evidenced in the order of the 
Appellate Division of the New York Supreme 

Court, granting a preliminary injunction against a 
Harlem jeweler, restraining him from using the 
words “The House of Blue White Diamonds” in con- 
nection with his business, at least, until the suit 
against him by a competitor has been tried. The 
plaintiff, in this case, a jeweler on West 125th Street, 
New York, claims that since 1921 he has used the 
sign on his store, “The Home of:Blue White Dia- 
monds,” and that he identified the slogan with his 
business and advertising campaigns as well as his 
sign. He alleged the defendant had opened a store 
less than two blocks away from him, on the same side 
of the street, and caused signs to be placed upon it, 
reading “The House of Blue White Diamonds” and 
by so doing had diverted trade and confused custom- 
ers into the belief that they were dealing with the 
plaintiff instead of the defendant. 

The usual perpetual injunction relief was asked 
for in an equity proceeding brought in the Supreme 
Court, but the preliminary injunction was refused 
when the action was started last December, where- 
upon an appeal was taken to the Appellate Division, 
which last week handed down an order reversing the 
court below, with costs and disbursements. Under 
this order the defendant is directed to forthwith re- 
hove any and all signs erected by him, wheresoever 


HE page of Fifth Avenue Fashions 

gives each week valuable suggestions 
for the jewelry designers as well as for the 
retail jeweler. The pieces described in these 
fashion notes are distinctly new offerings of 
the leading New York jewelers. 
not taken haphazard from among the things 
shown day after day in the shop windows, 
but they are carefully selected for their 
freshness of design and unit of construction 
and for their ability to become fashion 
These jewels and utility pieces 
are the highlights of the mode brought to 
you as last minute news. 
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phrase as a business as- 
set or trademark. What- 
ever the outcome, the 
preliminary injunction 
of the Appellate Division 
indicates a tendency now 
manifest on the part of 
our courts to consider, 
as unfair competition, 
the appropriation or imi- 
tation by a competitor of 
any slogan, sign, phrase 
or mark used by a busi- 
ness man in his appeal 
to prospective custom- 
ers. 
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Price Maintenance in 
Great Britain 
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ESALE price maintenance is legal in Great 
R Britain but is scarcely more effective there 
than in this country, according to the report 
of a committee which has made an exhaustive inves- 
tigation of the problem during the past two years. 
British experience demonstrates that permissive leg- 
islation alone—such as the Capper-Kelly bill now be- 
fore Congress—cannot accomplish all that its advo- 
cates hope for without ample cooperation of the man- 
ufacturers. This has not been given for the simple 
reason is that many British manufacturers cannot 
withstand the pressure put upon them by customers 
buying in tremendous volume who, unless permitted 
to cut standard prices, will shove the article to the 
back of the shelf. 

An attempt now is being made in England to back 
the law there with machinery for its practical en- 
forcement. The committee appointed by the textile 
industry has reported that its proposal for the estab- 
lishment of a price maintenance organization repre- 
sentative of all branches of the trade demands consid- 
eration because of the large number of proprietary 
articles that are now on the market. It is doubtful, 
however, whether this scheme would be effective, as 
it is said to contemplate a black-listing system under 
which the members of the organization would report 
price-cutters and chronic offenders would be placed 
on a “stop list’? as purchasers of the products of 
manufacturer-members. 

Even if this expedient is productive of beneficial 
results in English trade, such a sweeping method of 
enforcement could not be applied in the United States 
even if the Capper-Kelly bill is enacted, as under 
it resale price maintenance is the subject of private 

(Continued on page 43) 
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Style 1231—A novelty strand of medium sized Regent Pearls combined with 
simulated carved Jade Rings 52 inches in length. Price, $7.50 each 


Subject to Standard Trade Discount 
ALSO STONE AND AMBER NECKLACES 


ALBERT LORSCH & CO., Ine. 


FOUNDED 1867 FOUNDED 1867 





MAIN OFFICES AND SALESROOMS: 607 FIFTH AVENUE, NEW YORK, N.Y. 
BRANCH OFFICE: 236 WESTMINSTER STREET, PROVIDENCE, R. I. 
PACIFIC COAST: FRED L. LEE & CO., 704 MARKET STREET, SAN FRANCISCO, CAL. 
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Dame Fashion V tews 


New Jewelry 
Along Fifth Avenue 


By Isabelle M. Archer 


with new costumes, new jewels and new accessories 

to consider. The winter’s array of wrist-watches 
includes an endless variety of beautiful patterns<*Sub- 
dued little jewels in soft grays, combinations of gold and 
brown or platinum pearls and black ribbon are contrasted 
with brilliant bracelet watches for evening wear mounted 
with baguette diamonds, faceted gems and the whole list 
of colored gem-stones. Among the new designs is the 
bordered wrist-watch with the mesh band at the center 
of the bracelet. One of these designs with platinum 
mesh is bordered on either side by a row of baguette dia- 
monds and an outer edge of pearls. The watch case 
repeats the motif with a band of alternating diamonds 
and pearls. This all-the-way around gem setting gives 
exceeding richness to these little jewels. It brings a 
new note to the wrist-watch with the mesh band and even 
in the simpler models it adds dignity to the mesh bracelet. 


H win we are at the height of the Town Season, 


O answer the call for simpler jewels at this time 

of the year there is a new offering of frosted plati- 
num lockets, one-toned brooches and wrist-watches and 
gold-mounted utility pieces. Octagonals and oblongs 
make up the greater number of the latest locket forms. 
They are blunt at the corners and beveled at the sides, 
and their surfaces are finished in engine-turned patterns 
or plain frosting. But it is not alone these simpler jewels 
which hold the attention just now. A locket that is con- 
spicuously new shows a brilliant mass of color at its 
center. This design is pictured as it was worn this week 
against the soft collar and vestee of egg-shell crepe-de- 
chine on a nut-brown dress. The mounting of the locket 
and the chain to which it was attached were dull finished 
gold. Disc-shaped moonstones decorate the chain, make 
the trio of gems clustered at the center of the locket 
and form the ear-studs worn with this jewel. The three 
moonstones on the locket are encrusted above modernistic 
cuttings from jade, coral, black onyx and smoked amber, 
with a small piece of chalcedony between the amber and 
the coral. Another locket after this same design was 
carried out in carved smooth-polished jade and lapis used 
for the additional gem-stone settings between the moon- 
stones and the case. 


fo informal evening wear, flat crepe now possesses 
the mode. In black, white, high colors or pastelle 
tints, this dull finished crepe is used in low-cut evening 
dresses, in striking gowns with the new long sleeves and 
in dance frocks for the younger set. It is cut with the 
new long front to the skirt, with the exceedingly low de- 
colletage at the back and the floating ends making a train 
hanging from the shoulders to the heels. These new 
evening gowns of flat crepe are made on the princess 
lines or they are banded at the hips with broad tight-fitting 
girdle and blouses slightly at the waistline. Tiers, godets 
and the new circular cut emphasize the draping ability 


(Continued on page 43) 
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This beautiful plat- 
inum tiara fashioned 
after an antique pat- 
tern is set with 


Photo by Henry Miller 
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pearls, onyx and 

diamonds and _ is 

worn in connection 

with the latest coif 
mode 


Paris Interprets the Mode 


New Hairdressing Styles Call for New Jeweled Ornaments—Return of the Muff 
Demands More Rings for Day Wear 


HE development of hair dressing, of the different 

lengths affected, is of utmost importance to the 

hairdresser, but of even greater importance to 
the jeweler, who must regulate his trade according to 
the vagaries “of feminine hairdressing. The bunch of 
loose curls worn over the ear, behind the head, affects 
the wearing of earrings and necklaces. The false 
chignon to hide the effect of growing hair is the most 
propitious of all the present styles as far as the jeweler 
is concerned, calling for elaborate earrings. A fine 
antique tiara of pearls, onyx and diamonds is shown 
in the illustration above as worn with the modern coif 
mode. 


GARNETS are very fashionable this year. Black silk 
or velvet gowns for afternoon wear, very plain, 
without trimming of any kind, get their sole ornamenta- 
tion from row after row of garnets, wound round the 
neck, the same thing being repeated round the wrist. 
Sometimes the garnet beads are threaded close together. 


sometimes there is a gold or silver link between the 
beads. Garnet earrings form a kind of pyramid, small 
beads being mounted high at the center, gradually get- 
ting lower, to make one ornament if the 13 cm. length 
hair is worn. The hair is so arranged over the ear 
to permit of the ornament being seen below. If the 
chignon is worn the ornament rests on the lobe of the 
ear. In some cases the longer hair means no earrings 
when, for instance, it completely conceals the ear. The 
hair parted on the side, is worn very bushy, and only 
long earrings are possible with this type of hairdressing. 


HE most important item in news from a trade point 

of view is the return of the muff. The coming back 
of the muff has been heralded by the long, deep fur 
cuffs on winter coats. The coming of the muff postpones 
any attempt to reintroduce gloves for a long time. When 
muffs were a necessity gloveless hands were then the 
vogue. This means that more attention will be paid to rings 
and less to bracelets for day wear. Bracelets worn high 
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Here we have ma- 
demoiselle wearing a 
modernistic pendant 
necklace and brace- 
let with one _ ear- 


on the arm, will be seen or the old bangle that went 
with the muff, falling below the long sleeve, to the 
hand. These bangles have a mascot hanging from each, 
or another ornament. Muffs are merely coming in at 
present, but attention should be paid to these warnings 
of changing modes. 


T is now the season of official balls and functions of 

all kinds, the time for wearing the fine jewelry at 
the opera, now that Advent is over. The most indica- 
tive feature of the season as regards evening wear is 
the popularity of the fan. If the fan is to be used, the 
fingers must be covered with rings, while the arms must 
be covered with bracelets, the fan being a means of 
showing off these ornaments. The fine, much bejeweled 
wrist watch, that resembles a richly jeweled bracelet, 
is very popular for wear, with a fan. 


OR necklaces, colored gems are much in favor. 

Rubies, with diamonds, make diagonal patterns, for 
dog collar patterns, while the “ribbon” pattern is also 
composed in the same manner. Pendantifs are fre- 
quently finished with a large stone, engraved and 
mounted amid other gems or with a gold framework. 


HE newest things in women’s rings is the shape 
of the “shield” that is formed on that of the stone, 
set in the ring. The stone is cut wide at the top and 
narrow, coming to a point at the bottom. The ring is 
worn low on the finger, the “shield” coming fairly high 
up on the joint, the “shield” is surrounded with tiny 


THE JEWELERS’ 





CIRCULAR 41 


ring. The jewelry 
is of gold and is set 
with rubies suitable 
to her brunette type 


sapphires and diamonds. When a ring of this type is 
worn no other ring is seen on the finger. Massive and 
cumbersome, these rings are only worn for evenings or 
other ceremonial occasions, they are a homage to the 
gloveless hand fashion, as it would be impossible to 
wear a glove with these rings, unless the ring were 
slipped on over the glove, for the design would catch in 
any fabric, even in kid itself. 

A mourning ring for widowers and widows is a coming 
fashion. This new ring has a tiny thin line of 
black enamel running round the ring or a double line 
of black or again a black circle, where a gem might be 
set under other circumstances. 


HE wearing of rings for both sexes is becoming 

more and more the mode The latest thing, seen for 
all times of day and evening wear, excepting, of course, 
for distinctly morning dress, is the large ring, in white 
gold or in platinum, with an immense central stone. A 
large emerald, for instance, is the favorite gem, it is 
either rectangular in shape or long. Special care is 
taken to select a suitable shape, while diamonds to 
match are also selected, this making each ring a spe- 
cialty, something apart, as it is unlikely that an exact 
replica can be made, the gems of that size in the exact 
shape being difficult to find. For men’s rings there is 
a single diamond on either side of the central gem. A 
diamond, triangular in form, is selected, if two speci- 
mens to match can be found to go on either side of the 
emerald. This necessitates special cutting and insures 
exclusivity, a desired feature of the present-day pur- 
chaser who can afford to buy something exclusive. 
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THIS MINIATURE AUTOMOBILE IS VALUED AT $150,000 


«Miniature Motor Car Encrusted With Gems 


case of non-shatterable glass and spotlights were focussed on 


66 E Most Precious Automobile Ever Made” was the sen- 

sation of the annual Cleveland automobile show in that 
city’s Public Auditorium, Jan. 26 to Feb. 2. It was a minia- 
ture motor car encrusted with gems, designed and‘ produced 
by H. W. Beattie & Sons, Cleveland jewel house. In the 
construction of the exhibit there were used one Australian 
opal as the radiator, 3310 diamonds, 581 Oriental rubies and 
856 precious topazes. A value of $150,000 was placed on the 
exhibit. 


ERY precaution was taken to prevent any attempt at 
theft. The jewelled car was enclosed in a specially built 


it to bring out the beauty of the jewels. The exhibit was 
displayed in a locked room with five windows. Every minute 
two armed city police were on guard. Each night when the 
show closed the precious exhibit, guarded by a dozen uni- 
formed police and three plain clothes men, was placed in an 
armored truck and taken to the vault of the Federal Reserve 
Bank. A similar guard brought it back to the show in the 
morning. It was probably the most novel exhibit ever seen 
in any automobile show and the Beattie concern has received 
much favorable publicity and congratulations on its achieve- 
ment. 





Dame Fashion on Fifth Avenue 


(Continued from page 37) 


of this flat crepe material for the skirts of these evening 
gowns. Jewels for wear against this flattering back- 
ground take upon themselves a heightened glory. They 
are heavily studded with scintillating gems and form in 
the majority of cases with a minimum of frame material 
appearing. In the illustration we have a three-tiered 
skirt with a fitted hip-line. There is a long neck-chain 
and a handsome pendant, a shoulder brooch, bracelets, 
finger-rings, and a pair of ear-pendants among the jewels. 
The pattern for these follows the ribbon form, and is 
repeated for a large dress ornament worn at the knot of 
the girdle at the left side of the waist line. Baguette 
diamonds with square cut gems at the corners of the orna- 
ment and for the ear-stud and the center of the neck- 
lace pendant and oblong cutting for the hanging gems 
make up the geometric patterns for these jewels. The 
gem colors are chosen to enhance the color of the gown, 


either repeating the gown tone in a deeper hue, or con- 
trasting with it in a startling complementary color. 


HE Southern season has helped to focus our attention 

once more upon jewels for sport wear and now with 
the turn of the season the jewelry designer is planning 
some splendid pieces for offering as jewels for sport wear 
this summer. Forerunners of these include such pieces as 
are shown in the little sketch. Here a larger pin is used 
to hold the fold of the neck-scarf in place and a pair of 
matching smaller pins are suggested. The original design 
shows a dark-toned gem-stone at the center of each of 
these pins with an ombre effect carried out in graduated 
colors and sizes to either end of these jewels. A smooth 
rounded piece of malachite with peridots and olivines on 
either side finished with a piece of straw-colored topaz on 
either end, make up one of these color blends. 





Price Maintenance in Great Britain 


(Continued from page 35) 


contract between individual buyers and sellers, the 
only relief for breach of contract being an appeal to 
the courts. by the other party to the agreement. 
Neither our anti-trust statutes nor the law to pre- 
vent unfair methods of competition tolerate black- 
listing and boycott by any such method as that pro- 
posed in England as that would constitute a con- 





spiracy in restraint of interstate trade and commerce. 

While we can watch with interest the fight for 
price maintenance in England, conditions under 
which it is tried there are so different from those 
in the United States as to be of little use as a prece- 
dent in helping our merchants in the application of 
the principle in this country. 
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Silver service presented to Captain Fried by the city of Worcester 


Silver Service for a Hero of the Sea 


CT-HE silver service presented to Capt. Fried at the 

testimonial dinner, Worcester, Mass., on Thursday 
evening, Feb. 7, consists of 12 service plates and four 
candlesticks of sterling silver of substantial weight and 
of the highest standard of workmanship. Though the 
time allowed for their production was exceedingly short, 
the artists and craftsmen of the Gorham Co., Providence, 
R. I., produced pieces of the highest degree of artistic 
value and excellence. 

The service plates are richly decorated, the borders 
being treated with a carved effect of foliation, half sug- 
gesting a wreath design. The flanges have a beautiful 
treatment of embossed and engraved decoration. 

But it is the central area of the plate that is of greatest 
interest. This shows splendidly etched a three-quarter 
view of the S. S. America speeding through a storm lashed 
sea. The etching of this scene, which has been drawn in 
by hand, is a superb piece of work. Framing the scene 
is an inscription handsomely etched in relief, reading— 
“From the citizens of Worcester to Captain George Fried, 
February 7, 1929.” 

Below the last of the inscription is etched also in relief 
a ship’s anchor with elaborate sprays of ornament founded 
on the seaweed motif. The whole composing an unusually 
beautiful decorative treatment of the entire surface of 
the bottom of the plate. 

On the under side of the plate an inscription is en- 
graved in fine script lettering, reading as follows: “In 
recognition of the heroic rescue of the crew of the Italian 
S. S. Florida, January 3, 1929.” 

All of the plates will be identical in all respects, each 
carrying the same etching and inscription. Some day 
these pieces will be the prized possessions of members of 
Capt. Fried’s family and it is to be hoped that at least 
one may find its way to some museum where it will con- 


stitute a permanent reminder that the traditions of the 
sea did not fail at the hands of the men of this generation. 
The candlesticks above referred to are of classical form 
and proportion, decorated to harmonize with the plates 
and each bearing an etched reproduction of the seal of 
the city of Worcester, the central motif of which, ap- 
propriately enough, is a representation of a heart. 


City of Providence Presents Captain Fried with 
Bronze Plaque 


VERY modest man—Captain George Fried of the 

America—who, by his own admission, finds himself 
far more at home as a skipper on the boundless sea than 
as the center of all attention on the crowded streets of a 
city, was a guest of Providence for 12 hours Feb. 8. 
Providence was one of the cities in the itinerary of Cap- 
tain Fried, and wherever he visited in the New England 
States he was similarly honored. 

The reception given him by the people of Providence 
was unique in the fact that he was able to meet person- 
ally hundreds of men, women and children on three sep- 
arate occasions. The attitude of these throngs toward 
Captain Fried was summed up in the inscription on a 
handsome bronze plaque presented to him last evening by 
Mayor James E. Dunne in behalf of the city. The inscrip- 
tion read: 

“Presented to Captain George Fried 
by the City of Providence 
in Recognition of 
Unflinching Courage and Generous 
Devotion to Duty.” 


The plaque is a beautiful example of the bronze art of 
the Gorham Mfg. Co., and in addition to the inscription 
(Continued on page 47) 
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Providence Presents Bronze 
Plaque to Captain Fried 
(Continued from page 45) 











in raised block lettering, there is a 
realistic etching of the America rescu- 
ing the Florida crew, the tablet being 
surmounted by artistic scrolling with a 





BEAUTIFUL PLAQUE PRESENTED TO 
CAPTAIN FRIED 


wreath of laurel leaves in the center 
surrounding the seal of the city of 
Providence. A handsome silver smoking 
set was also presented to Captain Fried 
on behalf of the Italo-American Club. 








Fine Watch Presented to Capt. 
Fried of the “America” 


HIS is the watch presented to 
Captain George Fried of the America. 
It is the thinnest pocket watch made by 





WATCH PRESENTED TO CAPT. FRIED 


the Waltham Watch Co. The solid 
white gold case is to be engraved on the 
back with the seal of the City of Boston, 








THE JEWELERS’ CIRCULAR 


and the inside engraved with the fol- 
lowing inscription— 

“Presented to Captain George Fried— 
SS. America By the City of Boston— 
Malcolm E. Nichols—Mayor, Faneuil 
Hall, February 6, 1929. In recognition 
of Courage in Rescuing Entire Crew of 
SS. Florida.” 








Stops Use of Signs 





Appellate Division of New York Supreme 
Court Grants Preliminary Injunction 
Against Harlem Jeweler Who 
Copied Another’s Slogan 


Herbert S. Sergison, doing a jewelry 
business as Herbert’s, at 163 W. 125th 
St., has won the first skirmish in his 
suit against Paul Sacks, doing business 
under the firm name of Metro Sacks 
Co., jewelers, at 43 W. 125th St., in a 
fight over the firm’s exclusive right to 
use the term “The Home of Blue White 
Diamonds,” or any phrase similar there- 
to. Sacks has been temporarily re- 
strained from using such signs. 

According to a complaint filed in the 
New York Supreme Court last Novem- 
ber by Sergison, he has used this phrase, 
“The Home of Blue White Diamonds,” 
since 1921. He claims that he has spent 
many thousands of dollars in establish- 
ing this name before the people of Har- 
lem in advertising and in other ways and 
in announcements over the radio sta- 
tions, identifying his business with this 
phrase; he also claims that since No- 
vember last the defendant has been us- 
ing the words, “The House of Blue White 
Diamonds,” to advertise his business, two 
blocks away, and the use of the words 
in this wdy is an infringement on his 
property rights, and has resulted in the 
loss of business through the fact that 
customers dealt with Sacks in the be- 
lief that they were dealing with him 
(Sergison). Mr. Sergison, through 
Steckler & Steckler, his attorneys, has 
asked damages for $50,000 and also 
asked for a preliminary and perpetual 
injunction restraining Sacks from using 
the slogan complained of, and also or- 
dering its removal from the store. 

Application for the preliminary in- 
junction pending the suit was refused 
in the lower court last December, but 
Sergison took an appeal to the Appellate 
Division of the Supreme Court, which 
has reversed the decision of the court 
below and granted the injunction prayed 
for. By the order of the Appellate 
Court entered early this month, Sacks is 
directed to forthwith remove any and all 
signs erected by him bearing the words 
“The House of Blue White Diamonds,” 
and he is restrained from using these 
words in connection with his business or 
from using any imitation or part of 
the name or the phrase “The Home of 
Blue White Diamonds” pending the final 
decision of. this action. 

The order reversing the court below is 
handed down as the unanimous decision 
of the judges of the Appellate Division 
and grants $10 costs and $10 disburse- 
ments to Mr. Sergison on his appeal. 
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Sidney V. Hirsh, who appeared for 
the defendant, Sacks, announced last 
week that, despite the preliminary in- 
junction, the case would be tried out on 
its merits to determine whether a pro- 
prietary interest can be retained in a 
phrase such as “The Home of Blue 
White Diamonds.” 








Hawaiian Motif Prominent 





Designs for New Jewelry for Spring and 
Summer Shown in Paris Indicate In- 
fluence of the Pacific Islands 


The prominent motif in the new jewel- 
ry for spring and summer being shown 
in Paris is the Hawaiian “lei,” accord- 
ing to a special cable dispatch to the 
New York Times Friday from the 
French capital. According to the Times 
correspondent, heavy necklaces of large 
and perfectly round beads in colors con- 
trasting with the costume are now out- 
standing indications of the Hawaiian in- 
fluence and are shown by Lanvin, while 
Lelong adds two wide bracelets to wear 
with evening gowns, with round tops 
and flanges of glass, one white and the 
other black. A golden “lei” to be worn 
with a printed lace frock having a de- 
sign inspired by the Hawaiian costume 
is shown by Hartnell, according to the 
correspondent, who continues: 

“Hartnell copies the Empress Joseph- 
ine’s jewelry with an ensemble of ame- 
thysts in a pendant from a gold neck- 
lace and with bracelet and earrings. A 
muff-bracelet is made of fully ten rows 
of glass beads the size of peas. He 
also has a necklace of tiny blue glass 
flowers with bluebells in the pendant. 

“The use of wood plays a large part 
in the new sport jewelry. London is 
showing a necklace which looks like a 
string of buttons, consisting of round, 
polished disks in’ their natural wood 
colors and the size of dimes. Attached 
to this necklace below the throat are 
semi-circular red disks to create an ef- 
fect of a red sport ensemble. Yteb has 
a sport jewelry ensemble consisting of a 
buckle, pendant and scarf pin of red and 
black enamel in a modernistic design. 
Worth makes bracelets with ornamental 
tassels carved from marble.” 








Death of Robert Strachan 


Fort WILLIAM, ONT., Feb. 7.—Robert 
Strachan, pioneer jeweler and promi- 
nent citizen of this place died recently 
at a hospital in Tucson, Ariz. 

Mr. Strachan was born at Niagara 
Falls, Ont., 60 years ago and had lived 
in Fort William for the past 30 years. 
He was a prominent Rotarian and Ma- 
son and also ex-president of the Retail 
Merchants Association. 

Deceased is survived by his widow and 
five children. 








A fire which recently threatened the 
entire business district of Faribault, 
Minn., destroyed the Grand Theater 
block in which was located the jewelry 
store of Kuhlman Bros. 
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BosTon, Mass., Feb. 7—Several inno- 
vations marked the 41st annual banquet 
of the Boston Jewelers’ Club last night 
at the Copley-Plaza Hotel when more 
than 500 guests and members partici- 
pated in what has come to be recognized 
as an institution: among functions of a 
similar kind in this city. 

Speech-making, which for years has 
been stamped with the word verboten, 
was revived, although it was virtually 
all in a humorous strain and added 
greatly to the evening’s fund of festiv- 
ity. The half hour of intermission be- 
tween the banquet and the entertain- 
ment was omitted. This was a master- 
stroke of tactics on the part of Presi- 
dent William L. Stone, because it kept 
the guests and members in their seats 
and prevented stragglers coming in to 
disturb those who were comfortably dis- 
posed to watch and listen to the vaude- 
ville program. 

A third change, most welcome, was 
the elimination of the reception in the 
ante-room adjoining the banquet hall. 
Instead the exchange of greetings and 
the effusion of camaraderie, one of the 
outstanding features, was confined to 
the foyer for half an hour or so preced- 
ing the banquet. This did not prevent a 
good many from conducting unofficial 
receptions on their own account in vazi- 
ous rooms of the hotel. 

From a spectacular point of view the 
banquet last night held the palm. The 
contrast of military and naval uniforms 
with the sombre black of the evening 
dresses worn by the members was most 
pleasing. The table decorations were 
beautiful, and the menu cards works »f 
art in the colors of the club, purple and 
gold. 

For hours before the banquet began 
officially, jewelers came from near and 
distant points, by automobile, train or 
otherwise, engaged rooms at the ho<el 
and kept “open house” for those who 
unfortunately could not get there earlier. 
Among the first to arrive, of course, was 
the reception committee, headed by Ed. 
Lilley and assisted by Henry R. Arnold, 
Edward H. Colby, N. B. Eltinge, Ed- 
ward E. Hardy, Joseph V. Harkins, 
S. W. Higgins, Charles O. Housman, Don 
H. Johnson, Edmund W. Kirby, George 
C. Lunt, William J. Marshall, Howard 
A. Martin, Elmer C. Read, John W. 
Sherwood, George W. Wagoner, Fred- 
erick T. Wilmer and Benjamin Wyman. 
Each member of this committee wore a 
sold badge of office suspended from a 
purple ribbon neckband. 
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Basten Jewelers’ Club 


Forty-first Annual Banquet Held at the Copley Plaza 
Hotel, Feb. 6, Marked by Several Innovations 


Nothing was left undone by this com- 
mittee to extend warm welcome to the 
guests and members as they arrived and 
to present them with an alphabetical 
list of guests and members and also the 
location of their places at the various 
tables. The result was that when they 
all marched into the banquet at the 
sound of the bugle confusion was re- 





WILLIAM L. STONE, PRESIDENT 


duced to a minimum, and everyone 
found his seat without the slightest dif- 
ficulty. 

In accordance with a_ time-honored 
custom the President of the club, on 
this occasion William L. Stone, headed 
the file of guests who came into the ban- 
quet hall after the members had found 
their locations. They entered to the 
strains of a march, and loud applause 
and cheering from the body of the hall. 


Seated at the head table with Presi- 
dent Stone were Charles T. Evans, sec- 
retary of the American Retail Jewelers’ 
Association; Archibald Silverman, presi- 
dent of the New England Manufacturing 
Jewelers and Silversmiths’ Association; 
Arthur Stern, president of the State 
Association; J. Charles Stever, former 
president of that organization; Rear 
Admiral Philip Andrews, commanding 
the 1st Naval District, with his staff, 
Capt. R. Z. Johnson and Commander 
P. K. Robottom; Brig. Gen. William P. 
Jackson, commanding the First Coast 
Artillery District, and Col. John H. 













Hughes; Charles P. Howard State Budg- 
et Commissioner, representing Gover- 
nor Allen; Frank Seiberlich of the Bos-~- 
ton Board of Election Commissioners, 
representing Mayor Nichols; Bartley J- 
Doyle of Philadelphia, and the Rev- 
John Nichol Mark of the First Congre- 
gational Church, Arlington. 

Albert R. Kerr, secretary-treasurer, 
had charge of the arrangements, as he 
has done so efficiently for many years, 
and he was assisted by Vice-President. 
Carl F. Lawton and directors Edward 
A. Bigelow, Edward D. Cole, Frank T. 
Cram, James Kingman, James H. Parks. 
and J. Charles Stever. 


President Stone gaveled the hall to 
silence and then called upon the Rev- 
erend Mr. Mark to invoke the divine 
blessing. This done, the guests and 
members became seated and for an hour 
or more indulged in the courses of the 
menu which seems to have been designed 
for Epicurus himself. 


A brief pause in the round of table 
pleasures was taken to snap a flashlight. 
picture of the assembly. The picture was 
unusually clear for one taken indoors. 


During the dinner the orchestra 
played many of the latest songs and 
quite a few of the oldtime melodies, 
giving the guests and members an op- 
portunity to show what fine voices they 
possess. “Sweet Adeline” was a favor- 
ite, while “The Sidewalks of New York’” 
ran a close second. “Little Annie 
Rooney,” “Sonny Boy,” “There’s a Long, 
Long Trail Awinding,” “Smile Awhile,” 
“There’s a Rainbow Round My Shoul- 
der,” “How Dry I Am” and others also 
furnished plenty of scope for the com- 
pany to harmonize. 


There were 35 tables, each of which 
was a banquet unto itself. From 10 to 
30 members were grouped around them, 
and every member did his utmost to 
make his vis-a-vis supremely happy, and 
in some cases hilarious. As usual quite 
a few members staged impromptu 
dances in the aisles and sang solos, took 
part in quartets or group singing. So 
the minutes were whisked away until 
President Stone rapped for silence 
while he extended a hearty welcome to: 
the guests and members. The state- 
ment made by him that this was the 
biggest and best banquet by the club was. 
greeted with prolonged cheering and ap- 
plause. 

B. J. Doyle acted as toastmaster, and 
he told several funny stories which 
shook the audience with laughter. Mr- 
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‘Doyle then introduced the guests at the 
head table with felicitous remarks. 
turn the guests rose to their feet, re- 
ceived the applause of the members and 
-sat down. 

Short speeches of welcome on behalf 
of Gevernor Allen and Mayor Nichols 
were made by Mr. Howard and Mr. 
Seiberlich, who interspersed their re- 
marks with humorous stories. None of 
them made any lengthy speech, but just 
enough to put the company in good hu- 
mor and keep the members smiling. 

Then the tables were cleared, lights 
turned low and all eyes turned toward 
the stage, where for the next three 
hours artists of exceptional skill pre- 
sented their contributions to the enter- 
tainment. No better show has ever 
been presented in Boston, and the thanks 
.of the members was rendered to the 
management for arranging such a splen- 


did program. 
The variety and high quality of the 


entertainment is shown by the program 
which follows: 


Program of Entertainment 


“The Hunting Song,’ overture by The 
Boston Jewelers’ Broadcasting Orchestra un- 
der the personal direction of Rae Stewartson. 

“Dance Novelty,” to the strains of “You're 
the Cream in My Coffee,” by the Boston 
Jewelers’ Club Revue. 

“Hart -~ a 

meran ugglers. 
w°Sicdie Galloway,” a 22 Karat Dancer. 

“Rae and Rose Lyte,” Twin Gems of 
Gr . 

“Pean Comedy Four.” Carbon Enter- 
tainers. Better known as The Penn Pull- 
man Porters. 

“Nareida,” The Sultan’s Favorite. 

“The Six O’Reillys,” European Equilibris- 
ic Marvels. 
‘ “Helen Fables,” a Jewel of a Miss im- 
ported especially for the Jewelers ‘Club 
Revue. ; 

“A Gypsy Phantasy,” a String of Matched 
Pearls from the Jewelers’ Club Revue. 

“Swan and Lucille,” a Whirlwind Duo of 
Mercurial Grace. A 

“Goodie Galloway,” The 22 Karat Girl in 
Graceful Movements. 

“Bunnie Tebeau,” a Scintillating Song- 


stress. 

“Clarence ‘Red’ Terhune,” The Famous 
Youth who accompanied the Graf Zeppelin 
on its return trip to Europe, as a stowaway. 

“The Girls of the Golden West,” Sextette 
of Gleaming Silvertone Melodists. 

“The Devine Sisters,” Twins of the Jewel- 
ers’ Revue in a Harmony Song and Dance. 

“Frank and Company,” Something Dif- 
ferent. 

“Rae and Rose Lyte,” The Graceful Duo 
in Dance Steps. : 

‘Franklyn Pierce Company,” Bits of This 
and That. , 

“Nareida,” a Somewhat Different Dance 


Australia’s Premier 


“Offering. ’ : 
“Bunnie Tebeau,” The Captivating Sing- 
ing Maid. eh : 
Seeean and Lucille,” Grace, Agility, Skill. 
“Helen Fables,” Our Own Imported 
Dancer. 


“The Arleys,” All Up in the Air. 
“Oh! Baby,” a Song and Dance Specialty 
by the Boston Jewelers’ Club girls. 


The souvenir was especially attrac- 
tive this year. It was a cigarette hu- 
midor in Spanish cedar wood and gold 
exterior and was greatly treasured by 
the guests and members. 

Great praise is due to Secretary Kerr 
and the other officers who labored for 
weeks to make the banquet what it was 
—the biggest and most succesful in the 
41 years’ existence of the Club. Ban- 
queting has become a fine art with the 
Club. The hotel management, which 
has had wide experience in catering to 
large organizations, declares without 
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hesitation that the banquet put on by 
the Boston Jewelers’ Club is among the 
six best in this city. There are those 
who assert the jewelers hold first place 
among the six best. 


Flashes from the Banquet Hall 


It was the quietest banquet on record. 
Usually there is a steady din and occasional 
outbursts of verbal violence. Just why a 
Maxim silencer was put on the proceedings 





ALBERT R. KERR, SECRETARY 


is not quite clear. The only possible ex- 
planation may be that the members have 
learned that silence is not only golden, but 
also eloquent. In any case it was eloquent 
testimony to the new president, W. L. Stone, 
that the boys all remained mute just when 
he asked them to put the soft pedal on. 
Generally a president has to smash the gavel 
before silence can be obtained. 


* s s 


Many new members and guests tucked 
their legs under the tables. It was a maiden 
banquet for them, and most of them be- 
haved like maidens. Still there were many 
of the old-timers “among those present.” 


* * + 


There was one absentee who was greatly 
missed because of his radiant happiness, 
genuine, not synthetic. That was Dave 
Nemser, who was forced to stay away be- 
cause of sickness. 

: * a a” 


A cross for valor ought to be awarded to 
James H. Parks, former president of the 
club, for his courage in attending the ban- 
quet. He got up from a sick bed so as to 
be present. He has not missed a banquet 
for 25 years and did not wish to break this 
fine record. He was feeling pretty groggy 
at the start, but before the evening was 
over he was able to cavort around with the 


best of them. 
* * « 


One of the largest contingents was the 
Smith-Patterson crowd. And they lived up 
to their reputation for being among the best 
fellows in the world, the jewelry world of 


banqueteers. 
a s = 


Art Spaulding was master of ceremonies 
after the regular function. The entertain- 
ment he staged in room 241 will never be 
forgotten by those who took part. 


: * . 


Henry Arnold was there with his human 
dynamo under his white-shirt bosom. It 
worked overtime all night and made him 
extend the glad hand at least 10,000 times. 
As a member of the reception committee he 
made everybody feel as if the banquet was 
held in honor of each individual. 


= = ” 
The whistling duet by Fred Bird and 
Dona'd Reeves tickled all ears. Some said 
that they had artificial whistles in their 
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mouths. Nothing of the. kind. They are 
just natural warblers. 
qe * 

Ed. Cole was one of those who handed 
out the boxes of cigars and cigarettes. He 
did it with a grace that made the smoking 
a burnt offering of thanks for the blessings 
received. As usual he looked like a perfect 
model for evening dress clothes and he 
wears them as if to the manner bern. Ed. 
has all the arts and graces of the perfect 
banqueteer. Of the same 24 karat quality 
were the other disbursers of these favors, 
Frank T. Cram, E. A. Bigelow, James H. 
Parks, James Kingman, Carl Lawton and 
Al Kerr. 

s aa * 

Secretary Kerr possesses a banquet qual- 
ity which always makes a great hit. He 
makes a point of going round to each table 
and graciously inquiring how each member 
is faring and if there is anything more he 
can do to add to his happiness. It is a 
courtesy the guests and members greatly 
appreciate and would sadly miss this p- 
py custom of Al’s. Everybody hopes he will 
be able to do this as long as banquets come 
round. 

= * s 

Although he has been in poor health since 
Christmas, J. Charles Stever bolstered up 
strength to take his place at the head table. 
At the end of the banquet it looked as if 
he had struck the high road to complete 
recovery. Everybody hoped so, anyway. 

* ” & 

Gragan and Connelly of D. C. Percival’s 
were two of the most popular men. They 
were in charge of the souvenirs and handed 
them out with a zest that made the re- 
membrances worth double. 

*- s 7 

Ralph Carbone was doubly happy. For 
he was able to announce that a little Car- 
bone boy has come along to keep him com- 
vs a = = 


George Schuetz of Orange Blossom fame 
entertained 16 of the Boston salesmen. He 
is a prince of hosts. 

* * * 


As chairman of the reception committee, 
Ed. Lilley was a reception unto himself. 
Ed. has a hand-shake and a smile that are 
worth travelling many banquets to enjoy. 








House Committee to Consider Federal 
Trade Commission’s Report on 
Price Maintenance 


Representative Schuyler Merritt, of 
Connecticut, is making an analysis of 
the preliminary report recently sub- 
mitted to Congress by the Federal Trade 
Commission on its resale price mainte- 
nance investigation. When completed, 
Representative Merritt will place his 
rmemorandum before the House Commit- 
tee on Interstate and Foreign Commerce 
for consideration in connection with the 
Capper-Kelly bill to legalize resale price 
maintenance on trademarked and 
branded products by contract between 
manufacturer and distributor. 

Advocates of price protection see 
in the Commission’s report recognition 
of two of their principal contentions: 
(1) that price-cutting is an evil; and 
(2) that legislation along the lines of 
the Kelly bill will eliminate dealer com- 
petition in trademarked or otherwise 
identified merchandise. Opponents of 
legislation legalizing resale price main- 
tenance insist, on the other hand, that 
the Commission has given no indication 
that it regards maintenance of resale 
price by contract as the only or as the 
most desirable means of preventing de- 
structive price-cutting. 








Oliver C. Genther, Sr., owner of a 
jewelry store in Wheeling, W. Va., died 
recently at his home, 19 Eighth St. He 
recently became connected with the 
Stauver jewelry firm. 
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Round Gems of Fine Quality Hard to Obtain—British Industries 
Fair to Open Feb. 18—Jewelers Want Platinum 
Stamping Law 


LONDON, Feb. 4.—The shortage in 
round diamonds of quality in sizes of 
two and a half carats and upward ap- 
pears to be causing the diamond market 
some concern. Precious stones mer- 
chants say they are unable to get any- 
thing like their requirements in this 
class of goods and there appears to be 
no immediate prospect of their doing so. 
The Diamond Syndicate is getting a 
very small proportion of the fine large 
stones sought for by the big world buy- 
ers in its shipments from South Africa 
and, in consequence, prices in the quality 
grades are stiffer than ever. Backes and 
Strauss, the Holborn Viaduct diamond 
house informs THE JEWELERS’ CIRCULAR 
that it is quite true there is a pro- 
nounced shortage in good round dia- 
monds. “Of course,’ said a member of 
the firm, “there is a continual demand 
from the retail trade for large brilliants 
but, as for some time past, there are no 
goods in this category to be found either 
in this market or elsewhere. The pro- 
portion of suitable large pieces shown by 
the London Diamond Syndicate is not 
only ‘less and less and beautifully less,’ 
but the price at which these stones can 
be put on paper is increasing with every 
shipment shown. Strange to say, the 
dearth is getting perhaps more marked 
in round stones, . probably owing to 
cutters having attempted to make all 
large stones into fancy shapes if this 
has been at all possible with an extra 
loss of only a few per cent. We may 
even put it as strongly as to suggest 
that there is at present an absolute 
famine in round stones of fine quality in 
sizes of over two and half carats. There 
has been a steady trade done with all 
classes of goods, more especially in 
cheaper grade double-cut smalls, and 
eight-cuts in the sizes of 60 to 80 to the 
carat. Méleés also remain firm.” 

* * * 

The British Industries Fair opens in 
London, Feb. 18, for 10 days and from 
present bookings is likely to far exceed 
in size and importance all previous fairs. 
The jewelry and ceramic industries 
stage comprehensive exhibits, as usual. 
More than 100,000 trade buyers visited 
the fair last year and this number will, 
it is anticipated, be surpassed next 
month. In conjunction with the London 
show at White City the Birmingham 
heavy section will be staged at Castle 
Bromwich and will develop considerable 
magnitude this year. The fair is spon- 
sored by the Department of Overseas 
Trade—a post war government office 
that has proved to be of immense com- 
mercial aid to British industry and to 
foreign buyers seeking the newest in 
industrial activities this side. 

* ~~ * 


A movement on the part of manufac- 





turing jewelers to get the government 
interested in a scheme to provide tests 
and marks for articles of platinum in 
line with those of gold is gathering way 
this side. According to members of the 
jewelry trade there is a lot of inferior 
metal about that is passed off as plati- 
num by unscrupulous traders. It is 
very hard, they say, to distinguish these 
days between the real platinum article 
and that made of an alloy of platinum 
and silver, while tin can be made to 
compare very favorably in appearance 
with platinum. According to the Sun- 
day Dispatch this week one well known 
London jeweler recently purchased a 
consignment of platinum from Russia. 
Tests revealed afterward that the metal 
was really a platinum and silver alloy. 
Wholesale jewelers say that platinum 
is likely to continue as the most popular 
of all precious metals on which to mount 
precious stones, but that unless some 
measure of protection is provided a lot 
of jewelry will be sold at pure platinum 
prices when in reality its settings will 
be a platinum alloy. In order to render 
it impossible to pass off platinum alloy 
goods as genuine platinum articles the 
leading manufacturing jewelers have 
combined in the move to get government 


action. 
* * * 


Reports have reached London of claim 
pegging in the Leydsdorp area of the 
Transvaal where emeralds of excellent 
quality are stated to have been picked 
up here and there in the grassland. The 
district where men and women are now 
hurriedly staking out claims is a hilly 
one and was the scene of gold digging 
some years ago. Evidently the emeralds 
lay hidden in the grass all this time. 
Emerald merchants here are not placing 
much importance on the stories coming 
to hand, but they are awaiting with in- 
terest some official statement in connec- 
tion with the “find” which quite likely is 
exaggerated out of its true perspective. 








Asks Return of $5,000 Bond Put Up 
for Man Who Was Later Found 
in Prison 


Syracuse, N. Y., Feb. 7.—Return of 
the $5,000 bond paid to the county when 
Herbert Rothery, alleged international 
crook, forfeited his bail in County Court 
in 1922 was asked of County Judge Wil- 
liam L. Barnum recently by coun- 
sel of a New York restaurant proprie- 
tor. 

The bond was posted Dec. 10, 1921, by 
Rothery who was accused of stealing an 
expensive necklace from H. J. Howe, 
Inec., leading jewelers here. Rothery 
failed to appear for trial when his case 





CIRCULAR 


The London Diamond Market 





53 


was called on March 24, 1922, and the 
bail was forfeited. 

Attorney Harry J. Robinson of New 
York told the court that in March, 1926 
Rothery was found serving a term in the 
Maryland Penitentiary at Baltimore. He 
was arrested upon his release and 
brought back to Syracuse. Here, in 
June, 1926, he was sentenced to a term 
of five years in Auburn Prison. The 
New York restaurant man claims he is 
entitled to the $5,000 as the defendant 
has been caught and is serving time un- 
der the original charge. 

District Attorney Clarence Unckless 
opposed the motion and said that a sec- 
tion of the law passed in July, 1926, pro- 
vides that an action for the remittance 
of a bail bond forfeiture must be started 
within a year after the arrest of the de- 
fendant. He said Rothery was caught 
not until four years after the forfeiture, 
and during that time a witness had died 
and others could not be located, making 
it more. difficult to convict at the later 
date. 

Judge Barnum asked the attorneys 
for briefs and reserved decision. 








Aviator Causes Arrest of Young Man 
Who Robbed San Francisco 
Jewelry Store 


SAN FRANCISCO, CAL., Feb. 7.—The 
caution and good sense of William T. 
Donovan, salesman for an airplane con- 
cern at Mills Field, netted a young thug 
from Los Angeles and some of the loot 
he had obtained by holding up a down- 
town jewelry store. It is believed that 
Donovan also saved himself from going 
up with an armed and _ unscrupulous 
companion. 

The young thug, entered the Wein- 
stock jewelry store, 1075 Market St., 
in broad daylight. He carried a nickel- 
plated revolver, threatened Mrs. Hattie 
Weinstock, on duty in the store, and also 
threatened her uncle, William Rosenthal 
who showed a desire to summon help. 
With the persuasion of his pistol he 
forced Mrs. Weinstock to give him the 
contents of the cash register, $65 in 
currency and also a check for $20. 

The thief had a taxicab waiting for 
him around the corner on Jones St. and 
in it were two young women. He said 
later, he had stolen to supply them with 
an airplane ride to Los Angeles. All 
three drove in the taxicab to Mills Field 
where Donovan was asked to take them 
up and the check for $20 tendered in: 
payment. Before accepting the check, 
Donovan telephoned to the bank on 
which it was drawn and found that it 
had been stolen. Arrests followed. 

At the police station the youth said 
he was only 14, but it is stated that 
he also said he was born in 1907 which 
would have made him 21. The girls 
whom he seemed to have picked up, each 
claimed to be 16 years old. 








The jewelry store of F. J. Watts, 
Kingstree, S. C., was robbed recently by 
thieves who stole a number of cheap 
rings and watches and a small quantity 
of cash. 
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LOUIS GURFEIN 


Importer of 


CUT and ROUGH DIAMONDS 


Mr. Louis Gurfein returned on the Paris this week with a large selection of fancy 
shaped diamonds and rounds. Call on us for anything you need and our representa- 
tive will be glad to pay you a visit. 


lisiai NEW YORK CITY Sthensiatitnanis 


94 Rue du Pelican 68 Nassau Street 17 Hendon Street 
Phone John 2776 
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Death of Thomas Roden 





Prominent Member of Canadian Silverware 
Trade Passes Away at the Age of 
70 Years 


TORONTO, ONT., Feb. 8—The death of 
Thomas Roden of Toronto, president of 
Roden Bros., Ltd., manufacturing silver- 
smiths, and treasurer of the Canadian 





THE LATE THOMAS RODEN 


Manufacturers’ Association, occurred 
last Tuesday. 

Thomas Roden was born in Birming- 
ham, Eng., in 1859, and received his 
education there and learned the silver- 
smith’s art with the firm of Blankensee. 
Mr. Roden came to Canada in 1879, 
settling in Toronto, where he joined the 
staff of the P. W. Ellis Co., remaining 
with them for 10 years. Then he went 
into partnership with his brother Frank 
and founded the business with which he 
had been so long associated. 

Mr. Roden took a keen interest in pub- 
lie affairs, and in addition to his activi- 
ties in connection with the Canadian 
Manufacturers’ Association, he was a 
member of the Board of Trade, and 
served for a time on the City Coun- 
cil. He was a Conservative and a mem- 
ber of the Anglican Church, and was 
also affiliated with the National and 
Rosedale Golf Clubs. 

His widow, three sons and a daughter 
survive. 


es 


Death of F. L. Shepardson 


NORTH ATTLEBORO, MASS., Feb. 9. 
Frank L. Shepardson, for many years 
one of the leading manufacturing jewel- 
ers and prominent as a town official of 
this town, died the past week at the 
home of Joseph A. Bennett on Orne St., 
where he had been living for the past 
six months. He had been ill for several 





years, and after living in Pawtucket, 
R. I., with a niece for some time, he 
returned to North Attleboro about six 
months ago and took up his residence 
with Mr. Bennett. 
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He was born in this town 81 years 
ago, and after attending the district 
schools here entered the jewelry manu- 
facturing establishment of his father 
and later succeeded the latter in busi- 
ness under the firm name of F. UL. 
Shepardson & Co. The company was 
first located in a small shop on East 
St., but later moved to the Totten Build- 
ing, where Mr. Shepardson continued 
until his retirement from active busi- 
ness about 20 years ago. 

He was active in town affairs and 
served as a selectman for a number of 
years. Fraternally he was affiliated with 
Aurora Lodge, Independent Order of 
Odd Fellows, of which he was a 50-year 
member, and of Bristol Lodge of Ma- 
sons. 





— 





International Jewelry Exhibitions 
Now Being Held in Paris 


Paris, Jan. 24—An important exhibi- 
tion of jewelry was inaugurated last 
week in Paris, the opening ceremony 
being performed by the Under Secre- 
tary of State, going to show the im- 
portance given to artistic manifestations 
by the French Government. The show, 
in the salons of the Syndical Chamber 
of Jewelry and Goldsmiths’ work, at the 
Rue du Louvre, is the biggest affair of 
the kind since the Arts Decoratifs exhi- 
bition, in 1925. The exhibition is 
largely concerned with original designs 
and the competitions are not exclusive 
to designers in jewelry and gold and 
silverware. 

The present exhibition is international, 
includes an American section, with some 
very delicate drawings, signed Philip 
Reiter, that were attracting considerable 
crowds of admirers. Switzerland, Spain, 
Sweden, Germany, Austria were also 
among the countries having sections. 

Running through the sections, to get 
a bird’s eye view of the whole, the ef- 
fect of climate and environment on art 
development was noticed. The Spanish 
section has “illuminations,” with angel 
faces inspired by the Renaissance, while 
in the German section, instead of the 
fine, beautifully executed Spanish style, 
we find the Gothic supreme, strong, pow- 
erful lines, in gold and _ silversmith’s 
work, very massive, while the artist’s 
design is well studied and developed. 

The French section, the largest, in- 
cluded exhibits from the Ecole (School) 
Boule, Ecole Duperre, Nice Decorative 
Arts School, Ecole Lemonnier, General 
Union of Decorative Arts, as well as 
the exhibits of a large number of pri- 
vate artists. 

Most of the designs, whether for gold 
‘or silver plate or for jewelry, were car- 
ried out in jade, onyx, enamel, lacquer 
and crystal, while sapphires and emer- 
alds were seen with diamonds, pearls, 
etc. Sometimes red gold was used, but 
perhaps more frequently white gold was 
seen. 

One of the large objects, a table orna- 
ment, caught the attention of all vis- 
itors. Unique in its kind, it is com- 
posed of crystal cups set in silver mo- 
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tifs; the central motif, somewhat higher 
than the remainder, has a great silver 
toad, with jade eyes, affixed to each an- 
gle. The toad ejects water continu- 
ously, that falls into the vases below. 





Death of C..W. Messner 


Charles W. Messner of the Messner 
White Gold Co., 66 Nassau St., New 
York, died on Tuesday, Feb. 5, at the 
age of 34 years. Funeral services were 
held last Thursday afternoon at the 
Riverside Memorial Chapel, 76th St., 
and Amsterdam Ave., New York. 

Mr. Messner was well known in the 
trade and for 15 years before he went 
into business for himself was connected 
with Goldsmith, Stern & Co. The busi- 
ness will be continued by Joseph G. 
Messner under the same name. He was 
a member of the Jewelers Square Club 
and Prospect Lodge, No. 978, F. and 
A. M. 

Deceased is survived by his widow, 
one son, his mother, three brothers and 
one sister. 








Gruen National Watch Case Co., Cin- 
cinnati, Starts Action to Stop _Al- 
leged Infringements of Patents 


CINCINNATI, Feb. 9.—Two retail jewel- 
ers are named in the additional litiga~ 
tion filed by the Gruen National Watch 
Case Co. in the United States District. 
Court, this city, last Thursday. The 
two actions, charging patent infringe- 
ment, were filed by the company against 
Max Jacobs, 543 Walnut St., and the 
Greenwald Jewelry Co., Inc., 531 Wal- 
nut St. 

In its bill against Jacobs, the com- 
plainant company charges he has in- 
fringed in connection with the sale of 
Bulova and Americus watches, mann- 
factured, respectively, by the Bulova 
Watch Co., New York city, and the 
Americus Watch Co., 33 John R St., De- 
troit, Mich. In each case Court is asked 
to enjoin the defendants from further 
infringement, to order an accounting for 
profits and damages, and to award judg- 
ment for the amount found to be due. 

These cases and one filed last month 
against Samuel Meyers, doing business 
as Meyers & Co., jewelers, Cincinnati, 
are results of a recent victory of the 
Gruen company in a suit in United 
States District Court at Columbus, Ohio, 
in which Benson W. Hough, United 
States District Judge, held the Bieser 
patent to be valid and infringed by the 
Kay Jewelry Co., Columbus, Ohio. 








Henri Zuber, aged 68 years, passed 
away at his home here, on Boston Ave., 
Egg Harbor City, N. J., one night re- 
cently after a lingering illness. Inter- 
ment was in Egg Harbor City Cemetery. 
Mr. Zuber, who is survived by his widow 
and daughter, was well known in Egg 
Harbor and Atlantic City, having for 
many years conducted a jewelry busi- 
ness on the Boardwalk. Since going to 
Egg Harbor City more than 10 years 
ago, Mr. Zuber lived in retirement. 


56 THE JEWELERS’ CIRCULAR February 14, 1929 











— 
Matched Sets FINE EMERALDS RUBIES AND SAPPHIRES 


Unusual STAR RUBIES AND STAR SAPPHIRES 
Single Pieces BLACK OPALS AQUAMARINES 


Exquisite 
Carvings Direct importations of Imperial Chinese 
and Other JADE from the BEST CUTTERS 


LUCIAN M. ZELL 


522 FIFTH AVENUE .-.- - - - NEW YORK, N. Y. 


INPERIOL, CHINESE SADE 


Rare Pieces 


7 


OTO PEARLS 


OFFICES 


BRANCHES IN THE FOLLOWING CITIES: 


HEAD OFFICE—GINZA, TOKYO 
OSAKA—AWAJI-MACHI NICHONE LONDON—DIAMOND HOUSE, HATTON 
GARDEN, E. C. I. 


OSAKA—4 CHOME KORAIBASH! 
PARIS—7-9 BOULEVARD HAUSSMANN 


PEARL CULTURE FARMS 
GOKASHO BAY AND AGO BAY MIYEKEN 
OMURA BAY, NAGASAKIKEN NANAO BAY, ISHIKAWAKEN 
ISHIGAKIJIMA, RIUKIU, JAPAN PALAO ISLAND 


K.MIKIMOTO 


555 FIFTH AVE NEW YORK 
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CUCKOO CLOCKS AT THE LEIPZIG TRADE FAIR, SPECKS HOF FAIR BUILDING 


Death of C. F. Greene 





Former President of Spaulding & Co., 
Chicago, Succumbs After Long Illness 


CHICAGO, ILL., Feb. 8—Charles Fred- 
erick Greene, former president of 
Spaulding & Co., passed away at St. 
Luke’s Hospital last Tuesday evening, 
after an extended illness. His remains 
were taken to Brooklyn, N. Y., where 
funeral services will be held and inter- 
ment will be in the family plot in 
Greenwood Cemetery. 

Mr. Greene was born in Plymouth, 
N. H., on April 9, 1852, and entered the 
jewelry business at Boston, nearly 60 
years ago. He joined Tiffany & Co. in 
1878, and later Alfred H. Smith & Co., 
New York. In 1907, after 17 years as 
head of Spaulding & Co.’s Paris office, 
Mr. Greene was elected president of the 
concern. Since retiring in 1923 he has 
resided at the Chicago Club, his wife 
having died in 1911. Besides the Chicago 
Club, Mr. Greene was a member of the 
Onwentsia Country Club and the Sad- 
dle and Cycle Club. He was also a 
Chevalier of the Legion of Honor. 








Man Who Smashed Chicago Jewelry 
Store Window Sent to Joliet 
Penitentiary 


CHICAGO, Feb. 9.—Harry C. Kampler 
was sentenced to serve from one to 10 
years in Joliet by Judge Frank Comer- 
ford when his case was presented last 
Thursday. Kampler was convicted on 
the charge of breaking the display win- 
dow in the store of J. H. Lew, 406 S. 


State St., about the middle of last 
December. 

After he had committed the crime he 
fled south to a hotel at 506 S. State St. 
John Johnson, colored, was on the op- 
posite side of the street when the win- 
dow was smashed and he followed Kamp- 
ler to the hotel and then notified the 
police. Kampler was placed under 
arrest and when his room was searched 
the Lew loot was discovered under his 
bed, also a short iron bar that ap- 
parently was used to break the window. 








Eliminate Bunk 


EMBERS of the jewelry industry 

sometimes excuse overstatement in 
regard to merchandise on the flimsy pre- 
text that the public likes a certain 
amount of bunk. There is nothing to it. 
The public does not want bunk. It wants 
facts—hard, cold facts about items of 
jewelry that are offered. 

Imagine if you can that a person 
about to buy a diamond wants a sales- 
man to show a second quality stone and 
then spring a lot of bunk about its great 
intrinsic value. 

If a diamond is of second quality, the 
customer wants to know it. If the sales- 
man has sound arguments to advance 
in favor of that stone, such as that the 
defect does not mar its beauty, all well 
and good. However, for the welfare of 
the industry all bunk should be avoided. 

There should be no such thing as say- 
ing to a customer that white gold is as 
good as platinum; that 10 karat gold is 
just as desirable as 14 karat. Eliminate 
bunk from the jewelry industry and 
many of the trade’s ailments will disap- 
pear.—K. and L. Melting Pot. 


Exhibits at the Leipzig Trade Fair 
Which Attract Many Jewelers 


fies largest and most diversified ex- 
hibition of jewelry, clocks, watches 
and allied products ever assembled in 
Europe will form part of the Leipzig 
Trade Fair, which opens March 8. The 
division will include more than 900 ex- 
hibits illustrating every phase of the 
industry and the newest products of 
German craftsmanship. In addition to 
the German exhibits a number of Euro- 
pean countries will contribute, including 
England, France, Switzerland and Italy. 

The United States is not represented 
among the exhibitors in this division, 
although a unique opportunity is offered 
at Leipzig to display products to the 
buyers from practically every civilized 
country in the world. On the other 
hand America is well represented among 
the buyers and observers who will attend 
the fair in large numbers. Of the 2300 
American buyers who will visit the 
Spring Fair, at Leipzig this year, more 
than 20 per cent are identified with the 
jewelry trade. No other single industry 
sends so many buyers to the fair. 


Special arrangements have been made 
for the convenience of American busi- 
ness men at Leipzig. The banking fa- 
cilities are so organized that visitors 
ean enjoy all the conveniences they 
would have in their home cities. 

The spring fair will be held from 
March 3 to March 9. 








F. M. Brantley, jeweler, recently died 
at his home in Jasper, Fla., where his 
jewelry store was also located. 
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SAPPHIRES BLACK OPALS DISON celebrated 
his 82nd _ birthday. 


and other His has been a lifetime 
of service to humanity, 
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Our purpose is to give 
our customers a service, 
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Auction Ordinance Enforced 





Miami, Fla., Jeweler, Charged with Failing 
to Comply with Local Law in Holding 
Auction Sale 


MIAMI, Fta., Feb. 9.—Alfred Hess of 
Hess & Slagler, was arrested on three 
counts violating portions of the Miami 
auction ordinance, the auctioneers oc- 
cupational tax of $250, the daily fee of 
$150 and operating an auction between 
the hours of 6 p. m. and 8 a. m. The 
court has rendered a decision holding 
the auctioneers fee valid, the 6 o’clock 
closing valid as to auctions of jewelry 
but has ruled the daily fee of $150 to be 
prohibitive rather than regulatory. It 
is not known whether Mr. Hess will ap- 
peal from the decisions of the court. 
Earle L. Middleton, president of the 
Florida Retail Jewelers Association 
aided the city attorney in the prosecu- 
tion of this case, which also had the 
backing of the Miami Merchants Bu- 
reau. 

Vanderpool Properties, Inc., are seek- 
ing an injunction against Hess & Slager 
claiming that the lease on the store 
occupied by Hess & Slager is being 
jeopardized by the jewelry auction now 
going on in the premises. There has 
been no decision rendered on this case 
yet. 








Men Who Robbed Galesburg, III. 
Jewelry Store Arrested and Part 
of Loot Recovered 


CHICAGO, Feb. 9.—Through the arrest 
of Winfield W. Scott, at Quincy, IIl., for 
attempting to burglarize a local jewelry 
store, Pinkerton’s operating through 
their Chicago office, solved the burglary 
of the A. E. Steinfeldt jewelry store, 215 
E. Main St., Galesburg, Ill., and caused 
the arrest of a second man, as well as 
the recovery of the greater part of the 
loot. 

The Steinfeldt store was burglarized 
on Nov. 26, 1928, the thieves gaining en- 
trance by sawing through the floor in a 
vacant room above the store. They left 
by the same route, taking $3,500 worth 
of merchandise. Several clews were fol- 
lowed but nothing materialized, until 
announcement was made of the arrest of 
Scott at Quincy. 

A Pinkerton operative was immediate- 
ly sent to Quincy, but Scott denied know- 
ing anything about the Galesburg case, 
but in checking him up it was found he 
was an ex-student of Knox College, 
Galesburg, and that he had been named 
as co-respondent in a divorce action 
there. It was also learned that the 
woman in question resided at Burling- 
ton, Iowa. Upon locating her, three ar- 
ticles of jewelry were obtained that were 
later identified by Mr. Steinfeldt as be- 
ing in the loot. While Scott lived in 
Galesburg he shared his room with a 
Hawaiian student, David Hamamoto. 
He was taken into custody and con- 
fessed to having assisted Scott in the 
burglarizing of the Steinfeldt store, and 
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stated that some of the jewelry was 
pawned at St. Louis, while some was 
sent to some girls at Los Angeles, Cal. 
He also admitted taking the entire loot 
to the home of Scott’s lady friend. 

Scott has been convicted at Quincy 
for attempted burglary and sentenced 
to Chester penitentiary to serve from 
one to ten years. After he has served his 
time at Chester, Scott will have to an- 
swer for the Galesburg job. Hamamoto 
was placed under arrest and held for 
the Grand Jury. 








Sneak Thief Gets Jewelry Worth 
$12,000 from Philadelphia 
Wholesaler 


PHILADELPHIA, Feb. 11.—The second 
sneak thief robbery in Sansom St. within 
a month has caused merchants and man- 
ufacturers in that district to exercise 
unusual care. The latest victim is Joseph 
Schweiger, wholesaler, whose loss is esti- 
mated at $12,000. The first loser was 
Maurice Mintz, jewelry manufacturer, 
Eighth and Sansom Sts., whose loss was 
$10,000. 

In both cases the thefts were the work 
of experienced sneak thieves who, it is 
believed by the policemen and detectives 
assigned to guard the jewelry district, 
either keep posted themselves or are well 
advised by spies as to the best time 
and place to operate. In Mr. Schwei- 
ger’s case they took advantage of his 
regular absence from his office for lunch 
and also of the fact that for the first 
time in his business life he failed to make 
certain that his safe door was locked. 

Returning to his office about 1 o’clock, 
Mr. Schweiger found the door appar- 
ently as he had left it. He had no oc- 
casion to go to the safe again until late 
in the afternoon, and then he discov- 
ered that the leather case containing the 
pieces had vanished. A peculiar feature 
of the affair is that other packages and 
some loose mountings in the safe had not 
been disturbed. These represent a much 
larger value than the goods stolen. 

Five thousands circulars containing an 
itemized list of the missing pieces have 
been sent out by the police to other cities 
and to all pawnbrokers here. 








Two Negroes Who Robbed Louisville, 
Ky., Jewelry Store, Sent 
to Prison 


LOUISVILLE, Ky., Feb. 7.—Andrew 
Jackson and Wallace Gibson, negroes, 
indicted some weeks ago in connection 
with smashing a window and stealing 
$1,800 worth of diamond jewelry from 
the store of Edward Schneider, jeweler, 
746 E. Market St., in a daring auto 
raid, were convicted today and sentenced 
to five years each in the penitentiary. 
The negroes offered pleas of guilty, but 
the commonwealth refused to make any 
recommendations as the punishment, and 
the witnesses were heard. 

The robbery occurred on Dec. 7, and 
the men were arrested two weeks later. 
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Jackson smashed the window and Gib- 
son drove the car used in the raid. The 
trail of the negroes was picked up by 
police, who discovered a strange negro 
living in a quiet neighborhood, who was 
talking big and spending freely. 

Mr. Schneider recovered about $300 
worth of the stock. He was not in- 
sured. 








David Kahn, Syracuse Auction 
Jeweler, Released Under Bond 
Pending Appeal 


Utica, N. Y., Feb. 9—David H. Kahn, 
auction jeweler, of Syracuse, after hav- 
ing served 57 days in jail, was released 
under bond for $5,000, pending his appeal 
from conviction for extortion, upon a 
certificate of reasonable doubt granted 
by Supreme Court Justice William F. 
Dowling. The appeal will be heard by 
the Appellate Division at Rochester. 

Kahn said that he would get to work 
at once. An auction he was conducting 
in Albany was halted before the holiday 
season because of his trial in County 
Court. Emil A. Klein, city official, 
jointly convicted with Kahn, was also 
released on bail. 

Justice Dowling granted the certifi- 
cate of reasonable doubt, saying that 
there was a limitation of the right to 
examine William E. Mooney, defaulting 
bank employe, that Mooney’s affidavit 
before the police was not produced, and 
that County Judge Barnum failed to 
adequately instruct the jury. 

In his decision Justice Dowling says 
the evidence leaves little doubt as to the 
guilt of the defendants. 

A second indictment stands against 
the two defendants. District Attorney 
Unckless said that he had not decided 
at this time whether to press the second 
indictment. 

Kahn is well known among up-state 
jewelers in connection with his legal 
fights in both Utica and Syracuse 
against sun-down jewelry auctions. 








Atlanta Diamond Broker Sent to 
Prison 


ATLANTA, GA., Feb. 9.—J. Park Hays, 
Atlanta diamond broker, was recently 
sentenced to serve two sentences of from 
one to three years each, following a ver- 
dict of larceny after trust, the sen- 
tences to run consecutively. 

Mr. Hays was indicted a number of 
months ago, charged with disposing of 
two diamond rings, valued at $3,000 
and $1,300, entrusted to him to sell, and 
appropriating the proceeds of the sale 
to his own use. 

A consent verdict on two charges of 
larceny was entered, and the jury 
recommended that each case be con- 
sidered as a misdemeanor. 








D. J. Forbes, manufacturing jeweler 
and dealer in watches, clocks, etc., for- 
merly located at 38444 Hawthorne Ave., 
has recently moved to 1269 Milwaukee 
St., Portland, Ore. 
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YOUR ATTENTION 


is called to the continued thefts and rob- 
beries of jewelry reported nation-wide in 
the “Jewelers’ Circular.” 


E are anxious to aid the trade with 

helpful suggestions regarding care 
and precautions and thus keep insurance 
rates down to reasonable costs. 
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Instruct your Local Agent or Broker 
to communicate with us or write us for 
names of Brokers or Agents in your local- 
ity to whom you may go for information. 


WM. H. McGEE & CO., Inc., Underwriters 
Jewelers Block Policies 
11 So. William St. 
New York City 











SALESMAN 


A PROGRESSIVE WATCH 
HOUSE 


selling the jobbing trade seeks 
the services of a wide awake, 
aggressive man for New York 
and New England. 


Give all details regarding 
past experience, sales and earn- 
ings, age, in first communica- 
tion. 


Address Box :—“‘J., 4799,” 
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Pearls and Stone Beads 
Le Vie Pearl Company 


65 NASSAU STREET (Cortland 0650) NEW YORH, N.Y. 


REMOVAL 
NOTICE 


We wish to announce to the trade, that 
after February Ist, 1929 we have moved 
from 102 Fulton Street to larger quarters 


at 


225 Varick Street, New York 


where we have installed modern equipment 


and methods, which will facilitate our busi- 
ness relationship with our valued patrons. 


Federal Watch Crystal Co.,Inc. 





ee 
<2 


KLASS & CO. 


Manufacturing Jewelers 
Platinum Mountings, Wedding Rings 
and Special Orders 

Tel. John 5892 


‘“‘Baguette-Like”’ 
Patented U. 8. A. 


‘*Changeaule Pw wl 
7? NEW YORK 


Patented U. 8. A 





49 MAIDEN LANE 














COMPLETE LINE OF NECKLACE AND BRACELET SNAPS 


All Sizes and Shapes 


See our Miracle Snap as low as 85c. per gross. 


Write for samples. 





WE .SPECIALIZE IN MOUNTINGS FOR 
FINE STONES. a Sterling Silver, 
old. 








MODERN NOVELTY Co., INC. 


Dept. C. J., 126 South St., Newark, N. J. 




















New York Notes 


A. L. Brown, 15 Maiden Lane, is en- 
joying a sojourn in Bermuda. 

The Federal Watch Crystal Co. is now 
located in larger quarters at 225 Varick 
St., having moved recently from 102 
Fulton St. 

The Preston Watch Case Co., 100 W. 
21st St., is doubling the size of its fac- 
tory by taking additional space adjoin- 
ing its present quarters. 

The Rosenfeld Chain Mfg. Co., manu- 
facturer of gold and platinum chains, 
has moved from 15 John St., to larger 
quarters at 102 Fulton St. 

Julius Kaufman, Goodfriend Bros., 
542 Fifth Ave., is returning on the 
Mauretania after having visited the 
pearl and precious stone markets in 
London and Paris. 

The many friends of William Kin- 
scherf of the William Kinscherf Co., 141 
W. 36th St., will be glad to learn that 
he has recovered from his recent illness 
and will make his usual trip through 
the South this month. 


Among local concerns in the trade 
receiving charters of incorporation re- 
cently are: Schultz Diamond Setters, 
jewelry, capitalized for $10,000; LevGar 
Jewelry Co., capital, $5,000; Marathon 
Watch Co., capital, $20,000, and Greene 
Jewelry Co., Brooklyn, capital, $25,000. 

The Toledo Watch Co., importers of 
watches, 14 Maiden Lane, recently en- 
gaged the services of A. Stuart Lindner 
to represent it in the territory from 
Denver to the Pacific Coast. Mr. Lind- 
ner, who is well known on the Pacific 
Coast through previous connections, will 
make his home in California. 

Owing to the inability of directors and 
members of the Jewelers Cooperative 
Bureau to attend the organization’s an- 
nual meeting scheduled for last Thurs- 
day afternoon, this meeting was ad- 
journed until Thursday, March 14, at 
which time business of importance will 
be discussed and officers elected. 


On or about Feb. 15, the Star Jewelry 
Co. will move from 37 W. 47th St. to 
new and more spacious quarters at 307 
Fifth Ave. The concern has leased the 
entire fourth floor of the building which 
has just been completed. They are con- 
structing three show rooms for the dis- 
play of their merchandise. 

Nadelman & Co., 212 Fifth Ave., are 





offering to settle with creditors on the 


basis of 25 cents on the dollar. The of- 
fer is payable 10 cents in cash and the 
remainder in notes of five per cent each, 
maturing June 1, Sept. 1 and Dec. 1, 
1929. The firm has assets of $6,000 and 
owes for merchandise $6,200 and to the 
officers, $7,000. 

A. Waitzel, a part owner of the Re- 
liable Watch Co., Inc., 116 Nassau St., 
for the past eight years, withdrew from 
the concern Jan. 31 and will continue in 
the watch business under the name of 
the Marathon Watch Co., Inc., with 
offices at 37 Maiden Lane. Mr. Waitzel 
is now in New York State calling on the 
trade with his new line. 

Bernard Strauss, formerly of Oppen- 
heim & Strauss, and Jacob Marshak of 
Marshak & Co., Inc., have organized the 
firm of Marshak-Strauss, Inc., and will 
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manufacture diamond jewelry and do 
special order work at 17 W. 45th St. 
Fred D. Smith, traveling representative 
for the concern, is at present calling on 
the trade. 

Harry C. Larter, of Larter & Sons, 15 
Maiden Lane, left last Saturday on a 
combined business and pleasure trip of 
one month. He plans to visit some of 
the cities in the South where he will call 
on the trade and will go to San Antonio 
where he will visit his son, Lieut. Larter 
and his family. Lieut. Larter has been 
transferred to the Aviation Corps of 
the Army and is soon to complete his 
one year of training as an army aviator. 

The Silverware Wholesalers Associa- 
tion held its first meeting of the year 
on Tuesday evening, Feb. 5, in conjunc- 
tion with a dinner. The affair took place 
at the Hotel Astor with President Wil- 
liam Aisenstein presiding. The meeting 
proved unusually interesting and during 
the evening the members adopted new 
lines of silverware for the year. These 
new lines will soon be shown. George 
B. Mahler, of Yeblon & Mahler, is secre- 
tary of this organization. 

In an order issued recently, by 
Judge Mancuso in the Court of General 
Sessions, counsel for Max Hoffman and 
Jack Edlin, jewelers, 41 John St., was 
permitted to inspect the minutes of the 
Grand Jury which on Jan. 4, indicted 
them on larceny charges following a re- 
port of a holdup in their shop. Hoffman 
and Edlin had reported the loss of about 
$75,000 in gems, about $35,000 of which 
had been obtained on memoranda from 
other jewelers. The lawyer for the 
jewelers contended that the police had 
used “third degree” methods on his 
clients. 

Last Friday Supreme Court Justice 
Bijur denied an application by Miss 
Mabel Boll to vacate an order for her 
examination before trial in the suit 
brought against her in 1920 by Irwin 
Kramer, jeweler, of Dallas, Tex., to re- 
cover $1,650 with interest from 1918. 
The complaint alleges that Miss Boll 
got a diamond la Valliere from one 
Captain Albert Bach, who paid only 
$750 on the purchase price of $2,400. 
Miss Boll admits in her answer that she 
got the la Valliere, but says she traded 
it to a New York jeweler for other 
gems. The court also denied an appli- 
cation for the plaintiff to fine Miss Boll 
$50 for failing to appear for examina- 





(Continued on page 71) 
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Over One Hundred Years the Jewelers’ Bank 


A Bank’s Best Friend 
Is a Satisfied Customer 


Hundreds of Jewelry Merchants opened their first bank 





account here and are among our best friends today. 


Natlowat BANA 


TRust com PANY We Welcome New Business 
a Main Office—149 Broadway 


Branches—Battery to the Bronx 


09060006 





Capital, Surplus and 
Undivided Profits over 


Twenty-five one 
Million Dollars Resources Over a Quarter of a Billion Dollars 














TO LET 


2nd floor, suitable for a 
manufacturing, wholesale 
or retail jewelry concern in 
the 











JEWELERS’ BUILDING 
74 West 46th Street 
New York 















Rooms ] 
800 Baths : 


Old Fashioned Hospitality 
in a Modern Setting 


In the Grand Central Section, 10 minutes 

from Penn. Station, near Times Square, 

Fifth Avenue shops and important com- 
mercial centres and theatres. 


Radio in Every Room— 
Single Rooms $3 to $5 per day 
Double Rooms $4 to $6 per day 


: 4 Per Day 
and Up 





75 Feet of North Light 






Very Desirable 
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S. Gregory Taylor, President Oscar W.Richards, Manager 


FESZELMONTCLAIR 


NEW YORK CITY 


Sigley Realty Co., Inc. 


OWNERS 
55 West 47th St. Telephone Bryant 6506 




















Banking Service for the Jewelry Trade 


WE offer to jewelers the special facilities developed through 
years of intimate association with their business, together with 
all the financial and service resources of a great banking institution. 





MARKET AND FULTON OFFICE 


| IRVING Trust COMPANY 


| : 81 Fulton Street, New York 
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tion on Jan. 28, and directed the attor- 
neys to set a new date for her question- 
ing. 

G. H. Niemeyer of Handy & Harman 
left for Bermuda last Saturday. 


Camille Chantre, the general sales 
manager of Manufacture des Montres 
Niton S. A. Geneva, Switzerland, ar- 
rived in this city on the Majestic. 

Hubert Rouge, president of Patek 
Philippe & Co., watch manufacturers, 
of Geneva, Switzerland, is paying a visit 
to their New York office, 607 Fifth Ave. 

Robert Seltzer, of Seltzer Bros., 35 
Forsyth St., will sail next Saturday on 
the George Washington for a purchas- 
ing trip abroad. 

Due to increasing business, the M. & 
D. Jewelers Supply Co., 110 Nassau St., 
will move on or about Feb. 25, to larger 
quarters on the same floor at the same 
location. 

Charles T. Dougherty, president of 
the Charles T. Dougherty Co., Inc., 7 
W. 45th St., sailed for Miami, Fla., 
last Saturday, to enjoy a few weeks of 
fishing. 

Announcement has been made by 
Chas. Holl & Co., Inc., manufacturers of 
jewelry, 18 E. 53rd St., that their Paris 
office has been moved to their own build- 
ing at 9 Rue Volney. 

The Rosenberg-Kolbe Corp., succes- 
sors to the Ben Shiers-Rosenberg Co., 
37 Maiden Lane, announced last week 
that William Alsitzer wil call on the 
local retail trade. 

The Consolidated Crystal Co., Inc., 
successors to the Meyers Watch Crystal 
Co, 106 Fulton St., will occupy new and 
larger quarters. at 114-116 Fulton St., 
on or about March 1. 

Levitt & Co., manufacturers of 14- 
karat gold novelties, have leased larger 
quarters to meet their requirements, at 
71 Nassau St., where they have been lo- 
eated for the past 15 years. 

A. Landau, retail jeweler, for many 
years at 38271 Third Ave., formally 
opened his new store at 3295 Third Ave. 
last Saturday. Mr. Landau has an at- 
tractive and more modern establishment. 

Louis Gurfein, 68 Nassau St., re- 
turned on the Paris yesterday (Wednes- 
day), after having been away six weeks 
on a buying trip in the diamond mar- 
kets of Antwerp, Paris and Amsterdam. 

An advertisement of the Federal 
Watch Crystal Co., Inc., in last week’s 
issue of THE JEWELERS’ CIRCULAR car- 
ried the telephone number Walker 1033. 
This was an error. It should have been 
Walker 0133. 

Murray A. Lang, of Samuel Lenkow- 
sky & Sons, importers of diamonds, 10 
W. 47th St., who has been abroad visit- 
ing the European diamond markets in 
the interest of his firm, returned this 
week on the Mauretania. 

The Capital Watch Case Co., Inc., 
manufacturer of gold watch cases, has 
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moved its factory from 10 John St., and 
office from 15 John St., to 102 Fulton 
St., where the concern will conduct 
business in larger quarters. 

Joseph Altschul, 37 Maiden Lane, will 
call on the trade in Philadelphia, At- 
lantic City and Baltimore during the 
latter part of February, while his son, 
Al. Altschul, visits the cities in the 
northern part of Pennsylvania. 


Leo Wolleman, 106 Fulton St., im- 
porter of precious and semi-precious 
stones, is leaving for Europe on the 
George Washington, Feb. 16. He will 
visit Germany, France, Switzerland and 
Czechoslovakia. He will also attend the 
Leipzig Trade Fair. 


Maxwell R. Maybaum, of Maybaum 
Bros., Inc., 48 W. 48th St., returned 
from abroad on the Mauretania. While 
abroad Mr. Maybaum visited the pear] 
and diamond markets of Paris, Ant- 
werp, Amsterdam and London, where he 
made some extensive purchases. 

Five more men, who the police 
charged might be implicated in the Mau- 
boussin robbery on Park Ave. several 
weeks ago, were arrested last week. So 
far, however, no identifications have 
been made. Two men who were previ- 
ously arrested as suspects were released 
when no identifications could be made. 


Harry Lipschitz, who after being ar- 
rested on Long Island when he failed 
in his attempt to rob a paymaster for 
an. insurance concern, confessed to rob- 
bing the Ratner jewelry store in Spring- 
field, Mass., has been sentenced to life 
imprisonment under the Baumes Laws. 
As a result he will never be sent to 
Springfield to answer for the jewelry 
st.we robbery. 


Pittsburgh 


Mirken & Co., Steubenville, Ohio, will 
move about the middle of next month 
into a new storeroom. A beautiful new 
front has been built and the storeroom 











is -being remodeled and all new fixtures ° 


are being installed. Unfortunately, 
George Mirken is ill at the present time 
and is in a Cincinnati hospital. 

One of the windows in the store of 
Daleth & Matthews, 210 Stanwix St., 
was smashed with a brick early one 
morning last week, but owing to the fact 
that this firm had inside gates, down 
and locked, all the robbers got away 
with was a few watches which they evi- 
dently fished out through a hole with a 
wire. 








According to Robert Perry, agent in 
charge of the Birmingham Secret Ser- 
vice office of the Federal treasury de- 
partment, a band of four counterfeiters 
who passed through Birmingham Dec. 4 
and 5 left a trail of $10 counterfeit notes 
behind. Some of these notes found their 
way into the hands of Birmingham re- 
tail jewelers. According to Mr. Perry 
this gang is now under arrest in New 
York city on the charge of counterfeit- 
ing. 
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Newark 


Lon D. Reynolds of Lon D. Reynolds, 
Inc., of 407 Mulberry St., has undergone 
a serious operation, and is at present 
in the Homeopathic Hospital in East 
Orange, N. J. 

The American Federation of Labor 
with offices in Newark is planning to 
organize all retail clerks in the vicinity. 
Henry F. Hilfers, the representative and 
organizer, said that jewelers’ clerks 
would receive a special classification 
should a number commensurate apply 
for membership. The organization 
would be affiliated with the National and 
International Union through the Amer- 
ican Federaion. 

F. M. Pernetti, retailer, Main St., 
Paterson, N. J., was the victim recently 
of a theft amounting to nearly $4,000 in 
jewelry which was stolen when his show 
window was broken. Some of the 
articles were found later in the posses- 
sion of a man arrested who attempted to 
sell them. Another Paterson jeweler, 
L. R. Victor, had his store window cut 
out on Friday last and wrist and pocket 
watches valued at $1,000 were stolen. 

Announcement was made recently that 
the old manufacturing jewelry house of 
J. A.& S. W. Granbery, at 31 E. Kinney 
St., with a New York office at 9-11-13 
Maiden Lane, was in liquidation and the 
business is being wound up. Customers 
have been notified that due to the liqui- 
dation that the concern would be unable 
to accept further orders for goods or 
for repair work. The dies and tools have 
been bought by another jewelry house. 
The principals of the concern are: P. J. 
Coffey, Percy Layman and Theodore J. 
Ehrlich. It is expected that the business 
will be liquidated about March 1. 


Ohio Notes 


Norris T. McHenry, retail jeweler, of 
Zanesville, Ohio, died recently following 
an illness of several months. 

A new jewelry store has been opened 
by Paul O. West and Fred B. Overman 
in Room 213, B. F. Keith Theater build- 
ing, Dayton, Ohio, under the style of 
West & Overman. 

J. E. Homrighous, who recently dis- 
posed of his jewelry business at 
Lebanon, Ohio, is opening a new store 
in Lawrenceville, Ill. He had been in 
business in Lebanon for many years. 

Word has been received in New Phila- 
delphia by Robert R. Jewell, of the death 
in St. Matthew, Ky., recently of Carroll 
H. Jewell, 58, well known jeweler. His 
death resulted from an automobile ac- 
cident. 

Hart’s jewelry store, N. Market St., 
Canton, will soon discontinue business, 
according to an announcement by R. S. 
Rubin, proprietor. The store has been 
in existence about two years, it having 
been opened after Mr. Rubin resigned 
from the Jack Art Credit Jewelry Co., 
Canton. 
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Calls Halt on Wild Jewelry Stories 


National Jewelers Publicity Association Takes the McNaught 
Syndicate to Task for Sensational Story on Emeralds— 
Receives Co-operation from Leading Newspapers 


The McNaught Syndicate, Inc., sup- 
plying a number of newspapers with 
syndicated articles written by O. O. Mc- 
Intyre for the “New York Day by Day” 
column, on Jan. 17 released the follow- 
ing article which, from all facts obtain- 
able, originated only in the mind of the 
writer of the article: 


“New York, Jan. 16.—Precious jewels 
rarely have a fixed price. They are worth 
whatever the highest bidder will pay, and 
his bill of sale is a working basis for the 
price in the next sale. A big square 
diamond in the Diamond Jim Brady col- 
lection sold for $13,000. 

“Mr. Brady had purchased it for $8,000. 
The last purchaser has refused $16,000 
for it. Thus it goes. There is a true 
story going the rounds of diamond mer- 
chants illuminating the idea. It concerns 
the neat coup of a Maiden Lane dealer. 
He had with great care assembled a string 
of unique emeralds at a cost of $40,000 and 
after offering it in the various markets 
discovered he had a ‘white elephant’ on 
hand. Special gems that do not have a 
ready sale acquire a trade hoodoo. Such 
news circulates in the district. In his 
dilemma the owner consulted an able ad- 
vertising specialist who, after considering 
the -matter advised: ‘Let me write a 
ponderous essay on emeralds in general 
and these in particular. We will engross 
it on vellum, put it in a flossy frame and 
send it out with the necklace.’ 

“The jeweler, grasping at the proverbial 
straw, consented with little hope of suc- 
cess and the necklace and the description 
were sent first to a nearby jeweler in 
Philadelphia. The next morning the 
Philadelphia merchant telephoned rather 
eagerly to know the price. 

“The New York jeweler took a long 
breath and decided on a long shot and 
his $40,000 string was priced at $340,000. 
He expected, of course, to begin a game 
of bargaining. But the following day was 
utterly dumbfounded with a telegram: 
‘We'll buy.’ The sale was made. A week 
later he saw the Philadelphia jeweler, 
who greeted him with a _ broad and 
knowing smile. ‘You thought you put 
over a fast one, didn’t you?’ he queried 
and added: ‘But we were not so slow. 
Your necklace has been sold to a Pitts- 
burg woman for $700,000.’ 

“Selling jewelry must be more fun.” 


Immediately on its appearance in a 


local Newark, N. J., newspaper, the As- ° 


sociation started an investigation both 
in Philadelphia and New York in an 
attempt to verify the statements, result- 
ing that none of the stores in Philadel- 
phia had made such a “sale” or had any 
knowledge of such a necklace. 

Wholesale dealers interviewed in New 
York failed to disclose any knowledge 
of such a necklace or such a “sale” being 
made. 

With the information in hand which 
clearly indicated that the article was 
pure fiction, the Association wrote under 
date of Jan. 22, to the McNaught Syn- 
dicate, i. e.: 


“There has come to our attention 
an article syndicated by you to 
various newspapers under the cap- 
tion, ‘New York Day by Day,’ writ- 
ten by O. O. McIntyre and released 
on Jan. 17. It goes on to state that 
an emerald necklace costing $40,000 
had recently been sold for $700,000. 
“Tt would be interesting to us to 





have a corroboration of these state- 
ments. An investigation in the 
trade, both in New York and Phila- 
delphia, leads us to believe that the 
story is pure fiction. The large 
dealers in Philadelphia disclaim any 
knowledge of such a_ transaction 
and certainly if such a sale had 
been effected it would have become 
generally known immediately in the 
trade. 

“A large number of New York 
dealers interviewed have no knowl- 
edge of such a necklace being in the 
possession of any of the regular 
dealers in this class of merchandise. 

“Regardless of whether there is 
any truth in the story or not, and 
which we very much doubt, we fail 
to see any good purpose such state- 
ments might serve. It is totally 
unfair to picture the jeweler as a 
profiteer and you can rest assured 
that such profits do not exist in the 
jewelry business. All that is neces- 
sary to confirm this statement is to 
communicate with the Harvard 
Bureau of Research who, for a num- 
ber of years, have been making an 
annual survey of the jewelry busi- 
ness as to costs and profits, which 
has shown that the turnover is less 
than one time and that the profits 
are somewhat less than would re- 
sult in the investment of the same 
amount of capital in first-class 
bonds. 

“And further, it may be of inter- 
est to you to know that the Ways 
and Means Committee during the 
hearings on the 5 per cent tax im- 
posed on jewelry store merchandise 
during and subsequent to the War, 
removed the tax and was influenced 
to a great extent by the surveys 
produced by the Harvard Bureau of 
Research, evidencing the fact that 
the 5 per cent tax was the difference 
between a profit or a loss on the 
jeweler’s business. 

“We shall await with 
your reply.” 


interest 





An evasive reply was received from 
the editor of the McNaught Syndicate. 
The matter was then taken up with the 
editors of the Toledo Times, Toledo, 
Ohio; the Columbus Citizen, Columbus, 
Ohio; the Rocky Mountain News, Den- 
ver, Colo.; the News Leader, Richmond, 
Va.; the Minneapolis Journal, Minne- 
apolis, Minn.; the Dayton News, Dayton, 
Ohio; the Meridian Star, Meridian, 
Miss.; Herald-Post, Louisville, Ky.; the 
Times, Detroit, Mich.; Bulletin, Provi- 
dence, R. I.; Star-Eagle, Newark, N. J.; 
Illinois State Register, Springfield, IIl.; 
Herald-Examiner, Chicago, IIll.; Omaha 
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Bee-News, Omaha, Neb., and the Times, 
Hartford, Conn., in whose papers the 
article appeared. 

A number of the editors replying to 
the Association letter expressed their 
appreciation in having the matter 
brought to their attention and stated 
they were asking an explanation from 
the syndicate who released the article. 

Each time that incorrect statements 
published in the newspapers are chal- 
lenged, it means that editors will more 
carefully scrutinize material offered 
them which will soon put a stop to the 
publishing of articles detrimental to our 
business. 

There is no just reason why the jewel- 
er or the jewelry business should be 
singled out for attack and the coopera- 
tion of the trade will be appreciated by 
the National Jewelers Publicity Associ- 
ation if they will send clippings of harm- 
ful articles that may come to their at- 
tention, with the assurance that every 
effort will be made to counteract and 
to stop the publishing of such articles in 
the future. 








A Remarkable Ruby Reported to 
Have Been Donated to the 
Famine Relief Fund 
for China 


HAT is described as a remarkable 
ruby worth $100,000 and known as 
The Yi-ti-hsieh or “One Drop of Blood,” 
has been given to the Famine Relief 
Fund for China, according to a report 
just received by the New York Times 
from a special correspondent in Peking. 
He says that it will be sold as soon as 
possible and adds that the princely gift 
was made by Madame Yen Tsung-chu, 
widow of the late Secretary of State to 
the late President Yuen Shih-kai. 
Little is known here about the “One 
Drop of Blood” ruby but the correspon- 
dent claims that it first became known 
to collectors when Madame Yen’s father- 
in-law found it at Nanking in the palace 
of the pretender, Emperor Hung Shiu- 
chuan, leader of the Taiping Rebellion 
in the last century. Since then it has 
been the most prized jewel in the Yen 
family, and was given to Madame Yen 
as a wedding present. 








Charged specifically with passing a 
worthless check on a Rochester, N. Y., 
man, a local advertising counsel, artist 
and World War veteran was jailed here 
last week after his arrest in New York. 
The prisoner is accused by the police 
with leaving a trail of worthless checks 
and unpaid accounts here and in New 
York. A jeweler here and another in 
New York claim to be victims. The man 
disappeared from this city Jan. 21 after 
he is reported to have obtained $500 
worth of jewelry from a Rochester jewel- 
er, and left without paying for it. A dia- 
mond dinner ring, a necklace and a 
watch were the specific articles, accord- 
ing to report. The Rochester man has 
pleaded not guilty to a petit larceny 
charge in Rochester. 
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Exhibition of American Contem- 


porary Design 


Eleventh in Series at Metropolitan Museum of Art Opened 
Tuesday—Silverware Attracts Much Attention 


O the silversmith and, in fact, to 

jewelers interested in_ incidental 
decoration, as all are, more or less, in 
this gift shop era, the Exhibition of Con- 
temporary American Design at the Met- 
ropolitan Museum of Art, New York 
citiy, which opened Feb. 12, has a direct 
appeal. In it is shown how the archi- 
tect and the industrial arts go hand in 
hand. This 11th exhibition of the Mu- 
seum’s series devoted to the practical re- 
lationship of art and industry, is a dis- 
play filled with helpful suggestions to 
the trade. It consists of 12 arrange- 
ments of rooms, offices, conservatory, 
even a show window, all grouped about 
a central garden feature. Each of these 
units had an architect as a director and 
designer with various firms and indi- 
vidual craftsmen cooperating in the 
installations. The range is not as wide as 
it might have been if objects of foreign 
origin had been admitted as was the case 
with several recent exhibitions of mod- 
ernistic decorative art given under en- 
tirely commercial auspices. The exhibi- 
tion is significant as showing the growth 
of modernistic ideas in the United 
States. 

As the tendency of the modernistic 
is toward light colors in objects of metal, 
silverware enters into several of the 
schemes. Indeed, the appearance of 
“apples of gold in pictures of silver” as 
the Bible puts it, is marked, although 
much metal used is light pewter or other 
alloys with the hue and the sheen of 
argent. There are chimney breasts, and 
room base boards, desk fixtures, tele- 
phone instruments and the like which at 
least assume the virtue of sterling, if 
they have it not. In days like these 
when there are so many persons of 
wealth who reck little of the cost of what 
they like, there is no reason at all why 
they should not indulge themselves in 
silver things for everyday use in places 
of business. 

In that delightful arrangement, “A 
Backyard Garden,” on a gleaming metal 
table of the latest mode is a silver tea 
service by Peter Mueller Munk. There 
is a man’s study for a country house de- 
signed by Ralph T. Walker, architect, 
where surely much stimulating thought 
is suggested by the ornate beverage 
shaker of silver from the workrooms of 
the Graff, Washbourne & Dunn, of New 
York city. The Noble Studio of Metal 
Arts contributes a pewter overlaid 
dressing table with accessories to the 
“Woman’s Bedroom” done in the last 
cry of the modernistic by John Wellborn 
Root, of Chicago. In the dining room 
designed by a Chicago architect the table 
18 set with fine examples of silver flat 
ware by Reed & Barton, Rogers, Lunt & 


Bowles, and by the International Silver 
Co. The International company also did 
the graceful silver centerpiece, with its 
chaste and simple lines, which gives dis- 
tinction to the service. 

Other arrangements in the exhibition 
are “Show Window and Sales Alcove,” 
“Man’s Den,” “Child’s Nursery and Bed- 
room,” “Bath and Dressing Room,” 
“Apartment House Loggia,” “Business 
Executive’s Office” and “Sales Room.” 

The lighting effects of the rooms and 
that of the show window are ingenious 
and artistic, and well worthy of the 
study of all who appreciate the value of 
proper illumination in the display of mer- 
chandise. 

The Museum Staff Committee in 
charge of the exhibition consists of 
Dr. Edward Robinson, Director; H. W. 
Kent, Secretary of the Museum; Joseph 
Breck, Curator of Decorative Arts; 
Richard F. Bach, Director of Industrial 
Relations, and Conrad Hewitt, Superin- 
tendent of Buildings. 

It is announced that the exhibition will 
continue until March 24. 








Federal Trade Commission Acts 
Against Use of Word “English” 


on American Plate Ware 


WASHINGTON, D. C., Feb.° 13—The 
Federal Trade Commission has ordered 
Samuel E. Bernstein, Inc., of New York 
City, to cease and desist from using the 
word “English” in the advertisement 
and sale of silver-plated ware of do- 
mestic manufacture. The Commission’s 
findings stated that Bernstein has been 
selling to wholesale and retail dealers 
silver-plated ware stamped with the 
words “English Plate, Made in U. S. A.” 
The letters forming the words “Made 
in U. S. A.” were smaller and less con- 
spicuous than the letters forming the 
words “English Plate.” 

The basis of the cease and desist or- 
der issued by the Commission is that 
silver-plated ware made in England has 
been known for many years for its ex- 
cellence in quality and has been and now 
is imported into the United States. The 
words “English Plate” on silverware 
signify to the purchasing public, accord- 
ing to the Commission, that the ware so 
marked was made in England and is 
of superior quality. 

Bernstein had filed answer to the Com- 
mission’s complaint, stating that he 
would not contest the proceeding, but 
asking permission to dispose of a small 
quantity of silverware on hand branded 
in the manner found objectionable by 
the Commission. 
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Silversmith Wins Honors at 
Exhibition of Etchings 


N connection with International Ex- 

hibition of Etchings, which opened in 
Chicago on Feb. 7 at the Art Institute, 
it is of interest to the jewelry industry 
that a silversmith wins hangings for 
three prints. 

William C. Bowlen of the firm of 
Rogers, Lunt & Bowlen Co., Greenfield, 
Mass., shows himself to be an etcher of 
marked ability. The print “Shadow” is 
a study in contrasting values, present- 





WILLIAM C. BOWLEN 


ing a girl’s head in Priscilla Alden cap. 
“Haze” is a landscape, noteworthy for 
its excellent portrayal of hazy atmos- 
phere. The third etching depicts a 
winding stream running through wooded 
country with heavy trees, entitled 
“Beaver Brook.” 

While Mr. Bowlen has always been 
interested in water-colors and oils, it 
was only a few years ago that he took 
up etching, and to have achieved recog- 
nition of his work among the leading 
etchers of the world may well be looked 
upon as no little achievement. 








Officers of New York Jewelers’ Ben- 
evolent Association Installed 


The newly elected officers of the New 
York Jewelers Benevolent Association 
were installed on Tuesday evening, Feb. 
5, in the organization’s club rooms in 
the Grand Opera House, 23rd St. and 
Eighth Ave. Approximately 250 mem- 
bers were present. 

President Adolph Pusrin installed his 
successor, Jack Goldstein. The new 
president outlined some of his plans for 
the future. 

President Goldstein then proceeded to 
install the remaining officers, including 
first vice-president, M. E. Passes; second 
vice-president, David Massover; finan- 
cial secretary, Harry Lewis; recording 
secretary, Max Schoenbrun; treasurer, 
Samuel Yampolsky, sergeant-at-arms, S. 
Spandorfer and the board of trustees: 
H. Ratner, H. Corman and M. Klein- 
man. 



















Providence 





S. Chiappineri & Co., manufacturing 
jewelers, have removed their plant from 
14 Blount St. to 105 Gordon St. 


Samuel B. Pockar, dealer in jewelry 
and novelties, has removed from 741 
Eddy St. to his former headquarters at 
56 Washington St. 

Albert Weiner has filed a statement 
with the city clerk’s office that he is 
the sole owner of the Ico Mfg. Co., 40 
Clifford St. 

The Fashionlane Jewelry Co., 40 Foun- 
tain St., this city, is conducted by Aruo 
Wraslowsky, according to , information 
filed at the city clerk’s office. 


Alexander M. Chadbourne has filed a 
statement at the office of the city clerk 
that he is the sole owner and proprietor 
of the Chadbourne Sales Co., located 
at 83 Sackett St., this city. 

Adelbert Dayton Bullock, a _ retired 
employe of the Gorham Mfg. Co. and 
a lifelong resident of this city, died last 
week at the home of his son here. He 
was in his 73rd year. He was retired 
a few years ago after nearly 20 years’ 
association with the Gorham plant. 

Boy students at the Asa Messer School 
are forming an art metal class under 
the direction of Thomas J. Bassett, got 
as a part of the regular curriculum of 
the school, but is undertaken by the boys 
as extra work because of their interest 
in the study. The first work will be in 
brass. 

Kaplan’s, Inc., has been incorporated 
under the laws of Rhode Island to con- 
duct a jewelry store in this city with 
an authorized capital of 100 shares of 
common no par value stock. The incor- 
porators are David C. Adelman, Emma 
F. Adelman and David Swartz, all of 
this city. 

Williams & Co., Inc., were incorpo- 
rated last week under the laws of Rhode 
Island with an authorized capital stock 
of 100 shares of common no par value 
stock to conduct a jewelry store in this 
city. The incoporators are David C. 
Adelman, Emma F. Adelman and David 
Swartz, all of this city. 

Duncan B. MacKenzie, George Kramer 
and Myer Millman are the incorporators 
of the Mangum Ornament Co., Inc., that 
was granted a charter under the laws 
of Rhode Island the past week, to be 
located in Providence. The authorized 
capital stock is $25,000, consisting of 
250 shares of common stock at $100 
each. 

A charter has been granted under the 
laws of Rhode Island to Whitney & 
Kahn, Inc., of Providence, to deal in 
gold, silver and jewelry with an author- 
ized capitalization of 100 shares of com- 
mon stock without par value. The in- 
corporators are as follows: William H. 
Whitney, Nathan Kahn and Harry Gold- 
shine, all of Providence. 

David Beesley, 155 Reservoir Ave., a 
silversmith in the employ of the Gorham 
Mfg. Co. for the past 35 years, died last 
week at St. Joseph’s Hospital following 
an illness of four weeks. He was 79 
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years old. He was born in Birmingham, 
England, and came to this country at 
the age of 40. He is survived by his 
widow, two daughters and two sons. 


The Attleboros 


John H. David, for a number of years 
associated with the R. B. Macdonald Co., 
died last week after an illness of two 
weeks. He is survived by two brothers 
and two sisters. 

John B. Gifford with the R. F. Sim- 
mons Co., celebrated his 33rd wedding 
anniversary recently, on which occa- 
sion his daughter, Miss Alice Gifford, 
was married to John E. Guest. 

Theodore E. A. Fuller, for more than 
a score of years identified with the 
former manufacturing jewelry concern 
of Schofield, Melcher & Schofield Co., 
died at his home here last week. 

The large factory building which has 
stood at the corner of W. Bacon and 
South Sts., in Plainville, for the past 
54 years is being torn down. The build- 
ing of this factory was started in 1875 
and completed in the spring of 1876. 

Power for the entire building in the 
S. O. Bigney block was closed down for 
five minutes at two o’clock last Thurs- 
day afternoon in respect to the late 
Robert B. Macdonald, for over 25 years 
a tenant of the building, with the R. B. 
Macdonald Co. The shut-down came at 
the appointed hour for Mr. Macdonald’s 
funeral, only a short distance from the 
factory. 

A. Graham Shields, president of he 
Fillkwik Co., located in the Horton- 
Angell Building, Bank and _ Bicknell 
Streets, announced a few days ago that 
his company has completed negotiations 
for the purchase of the Williams Co., 
located in the C. H. Eden building. The 
machinery, tools and equipment of the 
latter concern will be moved to the Fill- 
kwik plant within the next few days. 

















Illinois Notes 


The Koren Jobbing Co., 211 S. Adams 
St., Peoria, Ill., was recently robbed 
of a tray of watches, two trays of rings 
and a tray of assorted jewelry when 
thieves smashed a plate glass window. 
The loss is estimated at $700. 

Property at the corner of 17th St. 
and Fifth Ave., Moline, Ill., held by the 
Crescent Life Insurance Co. of Indian- 
apolis, and listed among its assets at a 
value of $150,000, has been purchased 
by C. I. Josephson and son, Clifford, 
local jewelers. The new owners an- 
nounced that they had made the pur- 
chase as an investment only. 











A thief threw a brick through the 
showcase of the store of the Cohen Loan 
and Jewelry Co., 513 S. Rampart St., 
New Orleans, La., and took approxi- 
mately $150 worth of jewelry, early one 
morning recently. 








February 14, 1929 


Pennsylvania 





All interests in the C. C. Mussina 
jewelry store, Williamsport, Pa., were 
turned over to S. Ralph Mussina when 
he purchased the interest of his brother, 
C. Clyde Mussina, who will retire. 

A. N. Hoffer, a jeweler at Lebanon, 
Pa., has secured a long lease on the 
large storeroom in the Johns building, 
5 N. 9th St., and will take possession 
about March 1. 

J. Clark Houghton, who, for the past 
22 years was associated with Louis 
Weber & Son, Lancaster, Pa., and who 
resigned his managership Jan. 1, sailed 
last Saturday on the Kungsholm for the 
West Indies, visiting Port au Prince, 
Kingston, Colon, Havana, and Nassau, 
and remaining several weeks in Florida. 
Returning to Lancaster in April, he will 
enter into the diamond business and will 
be in the new Fulton Bank building, 
Lancaster. 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York as 


reported for the past week: 
Selling Price 


London U.S. Gov’t New York 

Date Official Assay Bars Official 
Pee. Besse 2548 58% 56% 
i Siwene “OO 59 565% 
Gees. ‘20ae 58% 56 %& 
B.... 25% 58 34 56% 
9...; 26% 58 56 56% 
iT. 2542 58% 561% 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ending, Feb. 9, 1929 

The U. S. Assay Office reports: 


Gold bars exchanged for gold 

EM EG be a ein aig en wees 6 Goes alors $874,743.88 

Gold bars paid depositors...... 58,376.12 

ee "$933,120.00 

Of this gold bars exchanged for gold 
coins are reported as follows: 





Date Exchange 
ERR so oor avaltere bre Sask WA ee & Alea $466,288.07 
“3 ore eee ee rere ere 85,773.73 
Fe BE a eee to a eS 87,625.86 
de FEE e re Pre ee Cee 97,583.18 
Ries ataa (el ei wee Siow ea 97,018.92 

Daten ckGne ate west etek his G existe 40,454.12 
$874,743.88 








The New York, Chicago & St. Louis 
Railroad has been authorized by the 
Interstate Commerce Commission to es- 
tablish rates on jewelers’ sweepings and 
clock watches, when shipped in container 
cars, dependent upon the value declared 
in writing by the shipper or agreed upon 
in writing as the released value of the 
merchandise. 

Application to register in Argentina 
the word Beta as a trade-mark for 
imitation jewelry is reported to the De- 
partment of Commerce by Commercial 
Attache Alexander V. Dye, at Buenos 
Aires. The name of the applicant is 
given as Laboratorios Otto. Under the 
Argentine law the first registrant of a 
mark is entitled to its exclusive use. 
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Chicago Notes 


William A. Lamb, of the George H. 
Fuller & Sons Co., is making his regu- 
lar spring business trip through the 
West to the Pacific Coast. 

E. L. Rivet, of the E. D. Rogers Co., 
27 E. Monroe St., is recuperating at the 
Chicago Hospital, after undergoing a 
serious operation about two weeks ago. 

Dave F. Felsenthal, of the Hart Jewel- 
ry Co., will leave this week on a busi- 
ness trip through Michigan, Iowa and 
Indiana, to be gone for several weeks. 

M. Goodman, Goodman & Co., Indian- 
apolis, Ind., spent the past week in Chi- 
cago, looking over new spring merchan- 
dise and visiting with many of his 
friends. 

H. H. Fruer, of Fruer & Schmoll, 
wholesale jewelers, Goddard building, 
is making his regular semi-annual busi- 
ness trip through the West, and will be 
away for about 10 weeks. 

George Spies, of Spies Bros., recently 
left on a motor trip to St. Petersburg 
and Miami Beach, Fla., to spend several 
weeks with friends. Mr. Spies will also 
go to Havana for a few weeks. 

P. J. Cummings, of the Jewelry & 
Cutlery Novelty Co., North Attleboro, 
Mass., spent a few days of the past 
week in Chicago visiting with Ernest 
Block, their Chicago representative. 


Milton Sabin, of Alex Sabin & Son, 
New York, spent the past week in Chi- 
cago, visiting with Charles Fash, their 
Chicago representative, and spent some 
time with him in calling on the trade. 

Charles Moore, of the Moore-De- 
Grazier Co., wholesale jeweler, Dallas, 
Tex., spent a few days of the past week 
in Chicago on important business and 
while here found time to visitewith a 
few of his friends. 

Harry Wish, of the Stein & Ellbogen 
Co., left this week on his initial trip 
through the West as far as California. 
Mr. Wish has been associated with Stein 
& Ellbogen Co. for many years and 
called on the trade through the Middle 
West. 

Charles 








D. Peacock, III, has just 


finished at Babson’s University, and has 
entered the employ of C. D. Peacock, 
Ine. Mr. Peacock is the son of Robert 
E. Peacock, president, and is starting 
his career by working in each depart- 
ment. 





Hugh E. King, of the Hugh E. King 
Sales Co., is making his western trip 
and will be away for many weeks. Mr. 
King is accompanied on this trip by his 
wife, and it is the first time in several 
years that he is again making this terri- 
tory. 

David Kaminoff, who for many years 
operated the Reliable Jewelry Store, at 
1214 N. Clark St., has sold out his busi- 
ness to his nephew, Maurice H. Davis. 
Mr. Davis, formerly was president of 
an automobile accessory business in Oak 
Park. 

W. H. A. Winship, who for many 
years was associated in the gold jewel- 
ry department of C. D. Peacock, Inc., 
has been transferred into the diamond 
department to succeed Walter Holland, 
who left there a week ago to enter into 
business for himself. 

Ed. Lehman, of the Lehman Jewelry 
Co., Denver, Colo., accompanied by his 
daughter, stopped off in Chicago last 
week to spend a few days here visiting 
with friends on his way to the East 
and to the West Indies. They will be 
away for several months. 

I. S. Richter, manufacturers’ repre- 
sentative, has made arrangements with 
Julius Helfenstein, of New York, to 
handle his line of mountings in Chicago. 
Mr. Richter is carrying this line in con- 
nection with the lines he now handles 
going to the wholesale trade. 

Lorin C. Lossau, of the Hart Jewelry 
Co., left last Wednesday night on a busi- 
ness trip through Illinois, Iowa and 
Wisconsin. Harry Greenblatt, of the 
same concern, also left for his north- 
western and western territory and will 
be away for a couple of months. 

Robert Levi, associated with Sig. 
Burg, importer of jewelry novelties, 29 
E. Madison St., is leaving Chicago this 
week for New York, and will sail from 
that port on Feb. 14, for the European 
markets. Mr. Levi will spend about two 
months abroad in search of new goods. 

Walter Scott, of Scott & Barger, re- 
turned to Chicago on Sunday from St. 
Petersburg, Fla. Mr. Scott was called 
to Arizona on account of the illness of 
his father, S. L. Scott. After spending 
a week in Arizona they left for Florida 
where Mr. Scott, Sr., will spend the 
winter months resting. 

The Gensler-Lee Jewelry Co., western 
credit jeweler with seven stores in Cali- 
fornia and another in Colorado, will 
soon open a Chicago store at 17 N. State 
St., in the new Stevens building. G. J. 
Gensler, president, and Ralph C. Lee, 





secretary, are both of San Francisco. 
Clarence Williams will manage the new 
store. 

Emil Braude & Sons, Inc., wholesale 


jewelers, announced last week that 
Frank Fuchs has joined their material 
department and Vernon C. Kummer is 
now associated with their sales depart- 
ment calling on the Chicago retail trade. 
Both Mr. Fuchs and Mr. Kummer have 
been connected in the jewelry field for 
some time. 

Hugo Hagen, Illinois and Wisconsin 
representative for the Stein & Ellbogen 
Co., was called to his home at Manitowoc, 
Wis., last week on account of the sudden 
death of his sister. Mr. Hagen just re- 
turned from the South where he spent 
a few weeks resting and was preparing 
his new spring line to leave for his 
Illinois territory. 

A. C. Spitzer, who for the past six 
years was associated with the Liberty 
Watch Case Co., New York, as its Chi- 
cago representative, has severed his con- 
nections with this concern and is now 
in business for himself. Mr. Spitzer is 
operating under his own name and is 
doing a wholesale watch business with 
headquarters at 29 E. Madison St. 

E. C. Luscomb, who has been asso- 
ciated with C. D. Peacock, Inc., for the 
past four years, has been placed in 
charge of the gold jewelry department 
as buyer. Vincent Healy, who has had 
charge of the jewelry repair depart- 
ment, has been transferred to the dia- 
mond department. T. P. Walsh, who 
was connected with the watch repair 
department for some time, has succeeded 
Mr. Healy. 

The sympathy of the trade was ex- 
tended to Thomas Stanek, and his sister, 
Emily Stanek, both of Graffe & Stanek, 
manufacturing jewelers, 29 E. Madison 
St., on account of the death of their 
mother, Mrs. Teresa Stanek. Mrs. 
Stanek passed away at her home, 1832 
Elmwood Ave., Berwyn, IIl., on Wednes- 
day morning, Feb. 6. 








Fred E. Hilton, veteran jeweler, who 
had been in business on Water St., 
Augusta, Me., for the past 35 years and 
was one of the city’s pioneer business- 
men, passed away, Jan. 24, at his home 
at 3 Murray St., after a brief illness. 
He was aged 64. His widow, one son, 
Austin Hilton of Winthrop, Mass., his 
mother, Mrs. Mary M. Peasley and one 
brother, W. W. Hilton, both of Alan, 
survive him, besides several nieces and’ 
nephews. 
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Cincinnati 





Sol Gutmann, 50, younger brother of 
David and Eli Gutmann of L. Gutmann 
& Sons, wholesale jewelers, Traction 
Building, died Saturday, Feb. 2, and 
was buried in Evergreen Cemetery in 
Campbell County, Ky., the following 
Monday. Mr. Gutmann died at his home, 
1215 Third Ave., Dayton, Ky. 

The Common Pleas Court of Hamilton 
County made an error when it sustained 
a demurrer of Horwitz Bros. to the suit 
by Martin Segal, Detroit, Mich., who 
sought $25,000 in damages, which started 
originally in the theft of a quantity of 
gold fountain pens. The Court of Appeals 
reversed the lower court. On Feb. 26, 
1927, Segal negotiated a $1,685 purchase 
of pens and pencils from Herman Hor- 
witz. Later he and Horwitz were ar- 
rested on the charge of receiving and 
selling stolen goods. It developed that 
the pens had been stolen from Stanage 
& Co. Horwitz pleaded guilty, saying 
he had bought the pens outside of the 
partnership business, and subsequently 
had sold them to Segal at a profit. He 
was released upon deferred sentence, 
July 19, 1927. In his trial here, Segal 
was acquitted. He denied that he knew 
the goods were stolen at the time of pur- 
chase. He then filed suit against Hor- 
witz Bros. for $25,000 damages, alleging 
that his business had been injured be- 
cause of his arrest and the charges 
placed against him. Demurrers to his 
petition and amended petition were sus- 
tained by Common Pleas Court, but re- 
versed by the Court of Appeals. 








Indianapolis 


Bardach & Gran, Inc., 19 W. South 
St., have found it necessary to rearrange 
and enlarge their factory. 

W. A. Southam of the W. A. Southam 
Co., Cleveland, has taken over the man- 
agement of the Pyper Watch Co., with 
branches in Cincinnati and Indianapolis. 
Oscar Pyper is now in charge of the 
Cincinnati office and A. Owens has 
charge of the local branch. Mr. Owens 
recently returned from a trip through 
southern Illinois and found business 
very good. 

Koenig & Frederich’s jewelry store, 
22 N. Meridian St., was entered by 
thieves early Tuesday, Feb. 5, and 
jewelry valued at $900 was taken from 
one of the display windows. Rings, 
emblems and watches were included in 
the loot and since each of the watches 
was numbered it is hoped this will fur- 
nish a clue to the thieves. The loss is 
partly covered by insurance. Access 
was gained to the jewelry by throwing 
a padded brick through the window. 

The proposed bill directed toward the 
establishment of a tax on retail sales 
has aroused much discussion among 
Hoosier jewelers. Miss Ida L. Koor, 
secretary of the Indiana Retail Jewelers 
Association, has mailed letters to the 
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jewelers of the State urging them to do 
their part in opposing the enactment of 
the bill by joining the association. A 
majority of the jewelers of the State 
must be represented in the association 
in order to have the legislative commit- 
tees give them a favorable hearing. 


Cleveland 


Joseph Kuhn, retail jeweler, is giving 
up his Buckeye store and is moving to 
Detroit Ave., corner of Belle Ave., Lake- 
wood. 

An “All Nations” Exposition is to be 
held at the Public Hall from March 18- 
23. The exhibits will include jewelry, 
brassware, pottery, etc. 

The Webb C. Ball Co. expects to open 
its branch store at Shaker Square, April 
1. The manager will be Richard Frazier, 
who has been with the company for a 
number of years. The store is in the 
northeast section of the Square and has 
been leased for a period of five years. 

H. C. Webb, retail jeweler, of Bedford, 
will move to a new store in the near 
future on the main street of Bedford, 
and will have his father as a business 
partner. Mr. Webb, Sr., has been oper- 
ating a jewelry store at Seville, Ohio, 
and has turned this business over to his 
son-in-law. 

Members of the Cleveland Retail 
Credit Stores Association held their 
regular monthly meeting at the Hotel 
Cleveland last week. Dinner preceded 
the meeting. The principal speaker of 
the evening was Mr. Dietz, science edi- 
tor of the Cleveland Press. The associ- 
ation has moved its offices from the 
Euclid Arcade to 606 Finance building 
where it has larger space. All down 
town jewelry credit stores are members. 

















Detroit 


Cole & Erwin, retail jewelers, it is 
reported, will soon open another retail 
store at State and Griswold Sts. in the 
new Stott office building. 

Julius Rosen is moving to 9038 Joseph 
Campau Ave., a short distance from his 
old address on the same thoroughfare. 
The new store is much more convenient. 

The Ray Jewelry Co. announces that 
it is planning soon to move to new quar- 
ters at 1226 Griswold St., from its pres- 
ent address, 123 State St. The new lo- 
cation is in an office building which is 
nearing completion. 

Harry Glick, a downtown retail 
jeweler, it is announced, is planning to 
open a branch store on Griswold St. in 
an office building which has recently 
been completed. The opening will be 
about March 1, it is stated. 

Both wholesale and retail jewelers re- 
port collections considerably improved 
during the last two or three weeks. This 
all indicates that Detroit, as well as the 
territory out in the State, is in a pretty 
good financial condition. 

Someone early on a recent morning 
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hurled a brick through one of the plate 
glass display windows at the store of 
Hugh Connolly & Son, Woodward Ave. 
Breaking of the glass caused the most 
loss, but that was covered by insurance. 








Kansas City 





Arthur Strobel has opened a jewelry 
shop in the House building, Lawrence, 
Kan. ; 

Salvatore Randazzo, who has been in 
business for a number of years at 107 
E. 10th St., has closed out his store and 
will leave this week for Los Angeles, 
Cal. He will open a jewelry shop there 
in the Roosevelt building. 

The Meyer Jewelry Co. displayed cos- 
tume jewelry at the Fashion Show which 
was given at Ararat Temple, Tuesday 
evening, Feb. 5, as part of the meeting 
of the Southwest Retail Merchants’ 
Council. Twelve models wearing the 
latest creations of local wholesale and 
manufacturing plants in the way of 
house dresses, sports wear, afternoon 
and evening gowns and millinery were 
adorned with appropriate costume 
jewelry for each occasion. 

Clarence Woods, of the home office 
of C. & E. Marshall Co., Chicago, has 
been in the city for the past two weeks 
looking after the details of the transfer 
of material stocks of the Edwards-Lud- 
wig-Fuller Jewelry Co. and the C. B. 
Norton Jewelry Co. to the quarters of 
the C. & E. Marshall Co., 1117 Walnut 
St. Earl Marshall, president of the 
company, has also been in the city for 
several days helping to get the new 
branch organized. Leo H. Ludwig, for- 
merly vice-president of the Edwards- 
Ludwig-Fuller Jewelry Co., is manager 
of the new company. J. V. Robinson, 
formerly with the C. B. Norton Jewelry 
Co., will be associated with Mr. Ludwig. 








Milwaukee 


The Crescent Jewelry Co. has been in- 
corporated at La Crosse, Wis., with a 
capitalization of $25,000. The incorpo- 
rators are: L. C. Devener, R. E. Wro- 
bel and H. E. Main. 

The Hegstrom Jewelry Co. has been 
incorporated at Park Falls, Wis., with 
a capitalization of $20,000. Incorpora- 
tors include: Helmer Hegstrom, W. H. 
Fraedrich, and Godfred Hegstrom. 

The partnership of Rathke & Blohm, 
jewelers, Mayville, has been dissolved, 
following the purchase by Mr. Rathke of 
Mr. Blohm’s interests. The firm is 
now operated as “Ed Rathke, Jeweler.” 

Milwaukee’s jewelry associations will 
be represented at the “Style Court” to 
be held in connection with Mid-West 
Market Week, Feb. 28, by a $25,000 
item, it has been announced. The item 
is to be chosen by A. C. Possin, of the 
Boszhardt-Possin Co., who is in charge 
of the jewelers’ activities during the 
week. 
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Los Angeles 


Frank E. Stark, watchmaker, has re- 
moved his business to larger quarters 
at 614 Metropolitan building. 

A. Kirsch, dealer in diamonds, has 
removed his office from 626 Metropolitan 
building, to suite 622, in the same build- 
ing. 

J. E. Rosenheim has purchased the 
store of W. C. Schoelkopf, 828 E. 
Seventh St. Mr. Schoelkopf passed 
away last week after a brief illness. 

Fred Walter, Jr., designer and manu- 
facturer of platinum and gold jewelry, 
is removing his factory and offices from 
suite 626 to 622 in the Metropolitan 
building. 

Packard & Co. have dissolved partner- 
ship, Clarence Packard to retain the 
business while Mitchell Plant will re- 
tire. The location will be continued at 
828 Broadway. 

Vice-President Levey, of the E. Bast- 
heim Co., Title Guarantee building, re- 
ceived word that Jacob Glick, 73 years 
old, Stockton, one of the firm’s pioneer 
patrons, had passed away. 

Thomas Warren, 519 Transportation 
building, where he has opened an office 
as representative for several eastern 
manufacturers of jewelry and novelties, 
has associated with him Thomas W. 
Allen. : 

Justin Johnson, manufacturers’ agent, 
San Francisco, has purchased an inter- 
est in the retail business of the Bartlett 
Jewelry Co., Glendale. Mr. Johnson will 
handle the jewelry and watch depart- 
ments. 

The Nasco Silver Co., Samuel E. 
Bernstein, Inc., and the National Silver 
Co., which firms were recently merged, 
have opened offices here at 852-858 S. 
Los Angeles St. Samuel E. Bernstein 
is president. 

Morris Shubin, formerly with Peter 
Borisoff, 224 S. Western Ave., has gone 
into business for himself at 5818 
Pasadena Ave., in the Highland Park 
section where he has fitted out an up- 
to-date establishment. 

H. H. Belding has opened offices at 
356 S. Broadway, for manufacturing a 
non-breakable watch-crystal. The crys- 
tal is Mr. Belding’s own creation. 
Until recently he was in the watch- 
making business in Portland. 

Ballard & Ballard have leased new 
quarters in the Metropolitan building, 
and as soon as the remodeling of the 
suite conforms to the firm’s require- 
ments, the present location in the Title 
Guarantee building, will be vacated. 

Charles R. Turner, Pacific Coast rep- 
resentative of the Robbins Co., Attle- 
boro, manufacturer of college and em- 
blematic jewelry, has removed his offices 
from 608 Broadway Arcade building, to 
more commodious quarters in the same 
building. 

Ray Vercler, who sold out his inter- 
ests in the Vercler Smelting & Refining 
Works several months ago and spent a 
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considerable time in touring America 
and Europe, has returned to the city 
and opened the “Unusual” Jewelry Co., 
612 Jewelers building. 

Samuel Stengel, importer of Chinese 
jade and semi-precious stones, and 
dealer in star sapphires and emeralds, 
has removed his establishment from 838 
N. Fairfax Ave., Hollywood, to 609 Title 
Guarantee building, where he has more 
adequate space. 

Jack H. Spandau, auctioneer, 62 W. 
47th St., New York, has become a resi- 
dent of Los Angeles, having removed to 
the Coast because of his wife’s health. 
Mr. Spandau will go into business here. 
Four years ago he conducted a sale in 
this city and successful results decided 
him to locate’ in this city. 

The Rogers Jewelry Co., Pasadena, 
has given up its store at 16 W. Colorado 
St., and opened up a new establishment 
at 30 E. Colorado St. Several other 
jewelers and merchants have removed 
their places farther east as the trend 
of business seems to be working east- 
ward on the main thoroughfare. 








San Francisco 





Emil Abel, proprietor of a tiny jewel- 
ry store on Polk St., was suddenly 
stricken and died on the morning of Jan. 
30. He had conducted the store for 
years. He was 64 years old and is sur- 
vived by his widow and a daughter. 


B. B. Noyes, president of the Oneida 
Community, Ltd., made a Coast trip with 
Ivan L. Smith, Pacific Coast manager 
for the Community, following the regu- 
lar January sales conference at Oneida. 
They stopped in Seattle, Portland, San 
Francisco and Los Angeles, visiting the 
trade. Mr. Noyes left for home on 
Feb. 4. 








Preparations for the Antwerp Cen- 
tenary Exhibition in 1930 are advanc- 
ing, especially as regards the diamond 
and jewelry section. The committee 
taking charge of the organization in- 
cluded the names of Sam Tolkowsky, 
president of the Diamond Bourse; Ga- 
ritte, president of the Diamond Kring; 
Grunberg, president of the Association 
for Free Trade in diamonds; Is. Lip- 
schutz, president of the Belgian Dia- 
mond Syndicate; Vam Berckelaer, pres- 
ident of the Belgian diamond workers’ 
union. M. Charles van Antwerpen, 
president of the Diamond Club, is at 
the head of this committee. Money is 
being collected in trade circles to do jus- 
tice to one of the chief diamond cutting 
cities of the world. Belgian jewelers, of 
all classes, have been invited to come 
forward with suggestions for their part 
in the show, which is to be very inter- 
national. Ordinary jewelry will be seen, 
but the chief emphasis will be laid on 
diamonds, their mining, cutting and set- 
ting, while a whole section will be given 
up to diamonds in industry. 
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Portland, Ore. 


The jewelry store of C. J. Bell, for- 
merly located on E.. Broadway, near the 
bridge, is now located on Union Ave. 
just off Broadway. 

The jewelry store of Lecher & Son at 
Grants Pass was sold recently to J. 
Plant, who in turn has sold it to F. L. 
Harwood, formerly of Marshfield and 
Portland. 

Isaac Staples, pioneer jeweler of Port- 
land, and state senator from Multnomah 
County, has been seriously ill in his 
apartment at Salem, where the State 
legislature is now meeting. 

While many people were passing the 
store, robbers recently broke the glass 
in the door of the Edgar Wilk’s jewelry 
store, Ontario, Ore., and stole $1,500 
worth of set and unset diamonds which 
were on a tray in the window. 


Washington, D. C. 


George Kleitz of B. Kleitz & Bro. Co., 
Wilmington, Del., attended a meeting of 
the District of Columbia Jewelers Asso- 
ciation in Washington recently and ex- 
tended an invitation to the Washington 
members to attend the meeting in Wil- 
mington on Feb. 19. It is planned to 
have a large delegation from Washing- 
ton which will be joined at Baltimore 
by a group of Baltimore jewelers, who 
will also attend the meeting. C. Howard 
Milliken, president of the Tri-State 
Group, will join the Baltimore mer- 
chants. 

Fred Max Leitheiser, secretary and 
treasurer of The Jewel Shop, Inc., man- 
ufacturing jewelers, was found dead at 
the wheel of his car Wednesday, Feb. 6, 
in a garage at the rear of 925 M St. 
An autopsy was performed by Deputy 
Coroner Joseph D. Rogers, who found 
that Mr. Leitheiser had died of carbon 
monoxide poison and gave a certificate 
of accidental death. The autopsy was 
necessary because of doubt whether 
death was due to asphyxiation or heart 
trouble. The motor of the car was 
running when Mr. Leitheiser was found 
and the garage was filled with gas. 
The fire department squad was sum- 
moned, but it was too late. 




















Frederic Z. Sherwood of Faribault, 
Minn., who was spending the winter at 
the home of his brother in Lincolnton, 
N. C., died recently following an illness 
of three days. Mr. Sherwood was born 
in Albion, N. Y., and was 85 years old 
at the time of his death. After being 
engaged in the drug business at Janes- 
ville, Wis., for 10 years, he moved to 
Faribault, Minn., where he operated a 
jewelry store for 54 years. Mr. Sher- 
wood retired from this business last 
summer. Deceased is survived by his 
widow, and two half brothers, Capt. C. 
E. Childs, Lincolnton and E. T. Childs 
of Wadesboro, and several nephews and 
nieces. 
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Silver Schedules Remain in Force 





List of Stock Items Adopted as Standard for Industry in 1926 
Reaffirmed for Another Year—Ninety-five Per Cent of 


Production of Silver Conforms to List 
Agreed Upon by Trade 


WASHINGTON, Feb. 8—The list of 
stock items in sterling silver flatware 
patterns adopted as standard by the 
industry in March, 1926, will remain in 
effect, without change, for another year. 
The schedule was reaffirmed by the 
standing committee after a survey made 
by the Division of Simplified Practice, 
Department of Commerce, had disclosed 
the degree of adherence to the simpli- 
fied practice recommendation to be ap- 
proximately 95 per cent. This means 
that 95 per cent of the production of 
the firms replying to the Commission’s 
questionnaire conforms to the accepted 
list of staples, fancy dozens, carving 
sets, etc. 

Alexander B. Galt, of the Division of 
Simplified Practice, will address the fol- 
lowing letter this week to manufactur- 
ers, distributors and users of sterling 
silver flatware who accepted the sim- 
plified schedule: 

“As one of those concerned with the 
adoption of Simplified Practice Recom- 
mendation No. 54—‘STERLING SILVER 
FLATWARE’—you will be interested to 
learn that the Standing Committee has 
reaffirmed the existing schedule, without 
change, for another year. 

“A survey conducted prior to the re- 
vision meeting indicated the degree of 
adherence to the recommendation to be 
approximately 95 per cent. 

“The Division takes this opportunity 
of congratulating your industry on the 
success of its waste-elimination effort 
thus far, and urges a continuance of 
your active support.” 

More than 80 per cent of the industry 
have participated in the simplification 
schedule for sterling silver flatware and, 
according to Mr. Galt, it is one of the 
most successful projects that has been 
brought into practice throughout the co- 
operation of the Commerce Department. 
He explained that the apparent satis- 
faction with the simplified list of items 
after having been in effect three years 
indicates the thoroughness with which 
the selection was made at the time the 
proposal was first made by the Sterling 
Silversmiths Guild of America. 

One of the most important features 
of the sterling silver flatware schedule 
is the limitation on patterns, whereby 
manufacturers are pledged not to mar- 
ket more than one new pattern every 
two years, together with the provision 
that after a pattern has been officially 
listed as “discontinued” for a period of 
five years it will no longer be supplied. 
In the 10 years subsequent to January, 
1914, nine manufacturers constituting 
the flatware division of the Sterling Sil- 
versmiths Guild turned out 108 new pat- 





terns. Under the two-year program ini- 
tiated with the simplified practice rec- 
ommendation the maximum number of 
patterns turned out in a period of 10 
years is reduced to 45. Estimating the 
cost of a single set of dies for each pat- 
tern at $30,000, the elimination of 63 
patterns over the 10-year period ending 
in 1986 will mean a saving on this score 
alone of $1,890,000. 

The limitation on the number of pat- 
terns also is reducing the amount of 
capital tied up in carrying stock. It is 
impossible to estimate what this amounts 
to in the aggregate as far as the jewel- 
ers are concerned. In the case of manu- 
facturers it is estimated that the cost 
of stock that has to be made up and 
carried at the factories for several years 
after the introduction of a pattern runs 
in the neighborhood of $60,000 per pat- 
tern. On the 10-year basis the elimina- 
tion of 63 patterns will result in a sav- 
ing of some $3,780,000 in this direction. 

The personnel of the standing com- 
mittee of the industry that will serve 
during the coming year is as follows: 

Manufacturers: Edmund C. Mayo 
chairman, Providence, R. I.; W. F. Me- 
Chesney, Newark, N. J.; H. B. O’Brien, 
Providence, R. I. 

Distributors: Conrad J. Brotherly, 
Conrad J. Brotherly Co., Newark, N. J., 
and the American National Retail Jewel- 
ers Association; L. B. Herschede, The 
Frank Herschede Co., Cincinnati, and 
C. W. Oakford, J. E. Caldwell & Co., 
Philadelphia. 

Consumers: Miss Louise Stanley, Bu- 
reau of Home Economics, U. S. Depart- 
ment of Agriculture, and the American 
Home Economics Association. 

This committee will continue to serve 
as a clearing house for comments and 
suggestions received during the ensuing 
year regarding the flatware schedule 
and will consider them with a view to 
determining the desirability of revising 
the schedule a year hence. 








New Officers for Southern California 
Jewelers Golf Association 


Los ANGELES, Feb. 6.—Yesterday the 
regular early spring meeting and 
tournament of the Southern California 
Jewelers Golf Association was held at 
the Hollywood Country Club, on Ventura 
Highway. There were about 50 mem- 


bers out of a total of 118 in attendance. 
The most important business was elec- 
tion of officers for the present year. 
The meeting began after a luncheon 
following which 35 link fans “teed off” 
for an 18-hole game. 


A “bogey” prize 
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went to George D. Davidson, who had 
selected a 20 handicap. As the “bogey” 
number had been set at 77 and Mr. 
Davidson came in with 97 strokes, he 
was adjudged the winner. James E. 
Bridges, outgoing president, and man- 
ager of the sterling department of the 
Los Angeles branch of the International 
Silver Co., presented Mr. Davidson 
with a solid silver, candy tray. After 
the game a dinner was served at the 
clubhouse to 30 players who sat in at 
the feast, the others having business 
which called them away. 

The election resulted in the choice of 
William E. Phillips, president; James A. 
Apffel, vice-president; A. M. Walker, 
secretary, and I. Behrstock, treasurer. 
Mr. Behrstock was the only officer re- 
elected to his old position. 








Death of R. B. Macdonald 


ATTLEBORO, MAss., Feb. 8.—Robert B. 
Macdonald, 83 years of age, the oldest 
active jewelry manufacturer in the At- 
tleboros, died Feb. 3 at his home, 13 
First St., this city, after a short illness. 
He had been in the manufacturing 
jewelry business here for nearly 60 
years with his own firm name _ un- 
changed. Despite his advanced age, he 
kept in close touch with his business up 
to the time of his last illness, making 
weekly visits to Boston and Providence. 
Twice since he passed the age of 75 
years, he has made business trips to the 
Pacific Coast. 

He was always a leader in Odd Fel- 
lowship in Attleboro, being the last 
charter member of Orient Lodge and 
was one of the first Noble Grands of 
that lodge. He was also a member of 
Occident Rebekah Lodge and of Gideon 
M. Horton Encampment. He was a 
member of the New England Manufac- 
turing Jewelers’ and Silversmiths’ Asso- 
ciation and as a member of the Bay 
Spring Yacht Club was an enthusiastic 
yachtsman, spending most of the sum- 
mer months at his country home in Bay 
Spring on the west shore of Narragan- 
sett Bay. 

Mr. Macdonald married Miss Lydia 
C. Wilmarth in 1869. She died in 1887. 
He is survived by two daughters and a 
son, the latter being associated with him 
in the business. 








Two Gift Shows Bring Many Jewelers 
to Chicago 


Cuicaco, Feb. 11.—During the past 
week Chicago has been a great attrac- 
tion to retail jewelers all through the 
country because of its two gift shows. 

The Eastern Manufacturers and Im- 
porters Exhibit occupied two floors at 
the Palmer House, while the China, Glass 
and Gift Show was at the Stevens Hotel. 








Lew Marker, of Denver, Colo., has 
completed a successful auction sale at 
Davenport, Iowa, for the Bondy Jewelry 
Co., and is at present closing out the 
Fennell Jewelry Co. stock at Fremont, 
Neb. 
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A Review of the Silver Market 
for 1928 


By C. W. 


(Continued from issue of Feb. 7) 
CHINESE DEMAND LARGE 


The fact that the average price of 
silver for 1928 was 58.176 cents as 
against 56.370 cents for 1927, in spite of 
an appreciably larger market supply, 
is accounted for by the greatly increased 
demand from China. Our estimate of 
this country’s consumption during the 
year is 124,000,000 ounces, a gain of 
39,000,000 ounces over 1927. 

Perhaps a paragraph from the speech 
of President Coolidge at the opening of 
the last session of Congress in December 
will best summarize the situation in 
China: 


“The Nationalist government has estab- 
lished itself over the country and promul- 
gated a new organic law announcing a 
program intended to promote the political 
and economic welfare of the people. We 
have recognized this government, encouraged 
its progress and have negotiated a treaty 
restoring to China complete tariff autonomy 
and guaranteeing our citizens against dis- 
criminations. Our trade in that quarter is 
increasing and our forces are being reduced.” 


DEVELOPMENTS IN CHINA 


The capture of Peking in June vir- 
tually placed China proper under the 
control of the Kuomintang, or Na- 
tionalist Party, and further unification 
has been effected by the recent recogni- 
tion of the authority of the Nanking 
Government, on the part of Chang 
Hsuehliang, over-lord of the autonomous 
province of Manchuria. 

The maintenance of a large Na- 
tionalist army was essential to force 
recognition of the Nanking Government, 
but with the successful close of military 
operations, such a need no longer exists. 
For many years internal warfare and 
banditry have been the scourge of China, 
and a major problem which now con- 
fronts the new Republic is a method 
of demobilizing the greater part of the 
Nationalist army and providing peaceful 
occupations for these ex-soldiers. An 
attempt to solve this problem has been 
made by President Chiang Kai-shek, 
former commander of the Nationalist 
army, who recently summoned his mili- 
tary leaders to discuss ways and means 
for accomplishing this end. 

The economic up-building of China is 
another difficult problem, but construc- 
tive effort by the new Government along 
these lines is indicated by the conference 
of bankers and merchants called by the 
Finance Minister to consider remedies 
for the basic economic difficulties affect- 
ing the country. A financial policy has 
been adopted including standardization 
of the national currency, stabilization of 
the money market and the creation of a 
national treasury. Early in November 
occurred the formal opening in Shanghai 
of the principal office of the new Central 
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Bank of China, the Government institu- 
tion. This bank is authorized to issue 
notes, mint coins, direct foreign and 
domestic loans, and act as a Government 
depository. On a reorganized basis the 
Bank of China and the Bank of Com- 
munications will continue to function as 
semi-government banks. 

This financial program, involving 
larger silver reserves against note issues 
and sufficient metallic currency circula- 
tion, accounts for China’s greatly in- 
creased absorption of the white metal 
during the past year. We understand 
that minting operations alone have con- 
sumed more than 90 million ounces of 
silver. 

(Then follow comments on conditions 
in China by one familiar with affairs 
in the Far East.—Editor.) 

In our opinion the course of events 
in China will continue to dominate the 
silver market for some time to come, 
just as has been the case during the 
year under review. 


CONCLUSION 


During 1929 we expect no material 
change in production, and believe that 
supplies from other sources may be 
somewhat less than in 1928. 

Demand from the arts and industries 
and for coinage should remain relatively 
constant, but any change in India’s con- 
sumption is likely to be toward lower 
figures than otherwise. Assuming the 
continued success of the new regime in 
China, we expect the requirements of 
this country to be maintained on a large 
scale. 

After weighing these various factors 
and barring unforeseen developments, 
we venture the opinion that the average 
price level of silver during 1929 will not 
be far distant from that of the year just 
concluded. 


AVERAGE QUOTATIONS 





New York London 
1928 Official Spot 

TAMMGRY  é oisc.d sk awdicwe 57.135c. 26.313d. 
WORTUATY 26 oe sees. 57.016 26.205 
ee) Ser 57.245 26.329 
yo ee er 57.395 26.409 
NE 8c 5 6 cd aed we acevetes 60.298 27.654 
PUSS Sak win we cle ewes 60.019 27.459 
PR ios. 5 sa) 5d a as. ee wens 59.215 27.262 
Do hr 58.880 27.096 
Sentember . . «6.06 eee 57.536 26.440 
COPIER i i eis ono 58.087 26.727 
November ........«... 57.953 26.704 
DOCEMDEr™ 66. cas dee wd 57.335 26.349 

Average for 1928..... 58.176c. 26.7464. 

Yearly Averages: 

MOST o ces atavacwwds 56.370 26.047 
DOMES cardiac’ cei eens 62.106 28.686 
EPS 6. & kama cca Sealers 69.065 32.091 
CL er 66.780 33.969 
1923 64.873 31.926 
POG 5 655050 bees cone 67.521 34.406 
POG Kia's ee ea Oa BO 62.654 36.841 
IDE ae: prs Sie WS Gao w aX 100.899 61.590 
RN Cre sore ai eharoiasovens arash 111.121 57.056 
SM ois ee ale Cara ere 96.775 47.544 


SHANGHAI STOCKS 
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Sycee, Mexican dollars and bars converted 


into fine ounces. 
































High 
Lt 146,550,000 ounces on Dec. 29 
1927 Wr eee 141,470,000 ounces on May 21 
1926........ 134,270,000 ounces on Oct. 30 
7 | 114,810,000 ounces on Oct. 31 
i oe aan 88,460,000 ounces on Nov. 8 
1923........ 67,650,000 ounces on May 5 
1) re 73,100,000 ounces on Oct. 7 
its eae 76,500,000 ounces on March 5 
Low 
Bh, ee 102,680,000 ounces on June 2 
1927 Bessie ah 107,700,000 ounces on Dee. 31 
Lo ee 101,740,000 ounces on Jan. 2 
i> | eee 86,770,000 ounces on Jan. 3 
1924 “oy ae 49,880,000 ounces on Jan. 5 
1928 i iden acre 44,850,000 ounces on Dec. 15 
iL > Se 46,660,000 ounces on June 3 
ROMs 6 secs! 45,200,000 ounces on Oct. 3 
WORLD PRODUCTION 
(In miilions of fine ounces) 
Production : 1928 1927 
United States ......... ee! 60.4 
A en ea 105.4 104.6 
RIN 5 cle So mgs Sd ord @akzeiaiva 21.4 22.7 
All other countries......... 65.6 63.5 
Total production ........ 248.4 251.2 
Other Supplies: 
Debasement of British coin- 
Ma a yhoo att hala wees bie 5.5 1.2 
Demonetized coin: 
an. Cl er ae 19. 8 
Es ie eee 13. te 
Sales by Indian Government 22.5 9.2 
OGRE elec ttonsioeeceess 308.4 269.6 
WORLD CONSUMPTION 
India: 1928 1927 
Imports from the United 
States, Canada, England, 
France, Egypt, Australia 
PHC OCN CNN 50a 55a re 129.5 90.3 
Supplies from Government 
reserves sold in India.... pha 9.2 
129.5 99.5 
Less Exports 
To China—Govt. acct..... 4.5 pepe 
Private acct.. 13. 4 
To England—Govt. acct... 18. : 
To others—Private acct... 5. 4.5 
40.5 9.5 
Net Indian consumption 89. 90. 
China: Sis 
Imports from the United 
States, Canada and Eng- 
land GL bts onan ong adore, a eicFe, aia 104.9 Th 
From India and Japan...... 19.1 14. 
Chinese consumption ... 124. 85. 
Germany: 
Imports from the United 
States, Mexico, England 
Be ee 10.8 16.7 
Arts and Manufactures: 
In the United States and 
RSIRIGINEE onion See's 0nd Sarde wre. 33.5 33.5 
Bri PMN 20. 5.56 5. 6 oo 6.600600 6. 6.5 
Coinage: 
WS, Mints. occc ccc ede dn 4.1 6.5 
Poland ........... 22200003 6.5 2 
BRU ok. 6: asa, six wiererw ow. cin.haa 1.6 oa 
I oss kw na xen cnn 1.4 is 
Unaccounted for ............ 31.5 31.4 
OAD oe ook owe crtdcleres 308.4 269.6 
SHIPMENTS 
(In millions of fine ounces) 
: 1928 1927 1926 1925 
New York to India 35.6 54.9 55.2 67.7 
to China 36.9 13. 16.4 4.5 
to Japan 1.6 1.6 as ata 
to England 9 3.8 3.8 o:7 
to Germany 4.3 3.4 3.4 5.8 
San FranciscotoIndia ... Be sie BA 
to China 62.6 50.1 56.5 42.6 
Halifax to India 3.1 6.1 3.8 8 
to England 4 J 4 2.6 
Vancouver to China fe 6.3 6.9 4.4 
Mexico to England 23.5 20.7 26.5 15.7 
to Germany 4, 7.6 3.5 6.7 
180. 168.3 176.4 161.2 
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Trade Gossip 





Bros. Co. Announce “Surefold”—A 


New Feature 


Several models of the Surefit Metal 
Watch Strap, Bliss Bros. Co.’s national- 
ly advertised metal strap, are to be 
equipped with their new feature—Sure- 
fold—an improved three-fold buckle per- 
mitting the removal of both watch and 
strap over the hand without detaching 
the strap from the watch. Prominent 
among these models is their No. 107, a 
wider, more masculine-looking strap for 
men, equipped with the Surefold fea- 
ture. 

Detachable Surefit models equipped 
with Bliss Bros. safety end clasps are 
to be continued in their line for 1929, 
which includes many attractive new de- 
signs in Lido Compacts and Voila Vani- 
ties as well as belt buckles, knives and 
rosaries. 


Bliss 


% * * 


Watson Co. Silverware Contest Winners 
Announced 


The curtain has been drawn on the 
silverware contest conducted by the 
Watson Co., Attleboro, Mass., and the 
lucky winners have been presented with 
their beautiful prizes. Not before, inci- 
dentally, a few enterprising jewelers, 
located in the cities where the winners 
reside, availed themselves of the oppor- 
tunity to display the prizes in their 
windows along with artistically hand 
drawn cards explaining the awards. 

Thousands and thousands of letters 
were received and still they are trickling 
in, despite the closing date of Dec. 15. 
These letters come from every cranny 
and corner of the country, and from 
abroad as well. On the whole, the let- 
ters came from cultured people and were 
just chock full of ideas on sterling. The 
contest made thousands of women think, 
and think hard, on the subject of ster- 
ling silver. 

An analysis of the replies showed that 
the John Alden, John Adams, Priscilla 
Alden and the Wentworth patterns were 
the most popular patterns in the Wat- 
son family. Of course all patterns had 
substantial followings but these four re- 
ceived the most votes. 

The winner of the first prize, which 
was a beautiful mahogany lowboy 
equipped with 128 pieces of sterling (of 
the winner’s own choice) was Mrs. John 
Conrace of Richmond, Va. It is inter- 


esting to note that Mrs. Conrace gives 
considerable credit to J. F. Kohler, 
jeweler, of Richmond, for his excellent 
advice and assistance. 

The second prize was won by Miss 


Elsie Voyt of Cleveland, Ohio. This 
prize was a chest of sterling. 

The third prize was awarded to Mrs. 
R. H. Goddard of Worcester, Mass. This 
was a beautiful Jack Shepherd after 
dinner coffee set. 

The fourth prize was a Paul Revere 
water pitcher and was awarded to Mrs. 
Walter T. Rolfe of Austin, Tex. 


* * * 


White Plains, N. Y., Watchmaker Invents 
Chain and Gas Lock 


Charles Brand, watchmaker at 12 
Washington Ave., White Plains, N. Y., 
who is of an inventive turn of mind, has 
made application for a patent for a 
unique double door chain and gas lock 
which is of particular interest to retail 





INVENTOR DISPLAYS NEW CHAIN AND 
GAS LOCK 


jewelers. The lock, an illustration of 
which is shown herewith, consists of a 
door post padlock box with hidden pad- 
lock, a double bar chain box which screws 
on the door, a bar with strong inside riv- 





eted steel chain and two special keys, 
each key having a sliding blank attached 
as a special means of handling. 

The lock provides safety from sneak 
thieves, burglars and other outside in- 
truders and is applicable for use on 
stores, offices, apartment houses, public 
garages and storage houses. A feature 
which makes it of particular interest to 
the jewelry trade is the specially con- 
structed hose and its connection to the 
lock. The hose is connected to a gas con- 
tainer and can be easily attached to the 
Brand lock at night. Should the gas 
pipe be broken, which is necessary in or- 
der to open the door, the gas is allowed 
to escape, and while it is not fatal, its 
effects are quick and will immediately 
drive an intruder away. The lock pro- 
vides protection both day and night. 

* * * 
Katz & Ogush, New York, Subject of 
Magazine Article 


The firm of Katz & Ogush, Inc., manu- 
facturing jewelers, 33 W. 60th St., New 
York, was the subject of an article 
which appeared in the January issue of 
the National Business Review. The ar- 
ticle first reviews briefly progress of 
civilization and leads up to the era of 
metal. Continuing, this item states: 

“Among the leading jewelry concerns 
of our country who have labored mate- 
rially to create new forms of beauty and 
appeal, we find listed that of Katz & 
Ogush, Inc., of 33 W. 60th St., New 
York, who maintain also a branch office 
in Chicago. Katz & Ogush, Inc., are the 
originators of the adopted styles in re- 
fined platinum jewelry as well as manu- 
facturers of platinum jewelry exclu- 
sively for the manufacturer and whole- 
saler. The head of this organization 
has inspired the confidence and approba- 
tion of those connected with the indus- 
try, and in consequence, whatever crea- 
tion he places on the market is found to 
be in line with the rest of his brilliant 
products as to dependability, beauty and 
style.” 

* & # 
T. J. Holmes Co., Boston, to Open Plant 
at Chartley, Mass. 


The manufacturing plant at Chartley, 
Mass., formerly occupied by the Free- 
man Daughaday Co., is being sold by 
James C. Doran & Sons to the T. J. 
Holmes Co., Boston. 

The Holmes company established in 
1870 manufacture medicinal and per- 
fume atomizers under the names of 
Holmes “Nonspil” and “Sealknob,” and 
have large distribution throughout the 
country. They employ about 75 people 
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at the present time and plan to expand 
their business to give employment to 200, 
including skilled and operative help. 
New equipment will be installed and the 
eompany expects to have the plant in 
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Two New Ring Creations Placed on Market 
by Stern Mfg. Co., Newark, N. J. 

The Stern Mfg. Co., makers of Stern- 

set jewelry, 401 Mulberry St., Newark, 

N. J., has just placed on the market two 

















PLANT OF T. J. HOLMES 


operation by March 15. Mr. Doran 
stated that the Attleboro Chamber of 
Commerce was of great assistance in 
securing this industry for Chartley. 


* * * 


A New Kum-A-Part Product 


HE newest Kum-A-Part product the 

Swank Klip tie holder, is illustrated 
herewith. 

Swank Klips are mounted on a unique 
display card and shown in an actual tie. 





SMOOTH DOUBLE 
ROLLER ACTION 


Swank Klips are individually boxed, 
six in an attractive easel display carton. 
They are made in 1/10th gold and solid 
gold, individually boxed. The feature 
of this new Kum-A-Part product is the 
roller bearing action. 


Association Notes 


The North Carolina Retail Jewelers’ 
Association will hold a joint convention 
with the South Carolina Retail Jewelers’ 
Association at Columbia, S. C., April 
16-17. The Jefferson Hotel will be the 
headquarters. A banquet will be held 
on the night of the first day’s session. 

* * a 

The Nebraska Retail Jewelers Asso- 
ciation will hold its annual convention 
Feb. 19 and 20 in the Lincoln Hotel, 
Lincoln, Neb. 

* * * 

The annual convention of the Massa- 
chusetts Retail Jewelers Association 
will be held in Boston on March 19 and 
20. 

On March 25, 26 and 27 the National 
Association of Credit Jewelers will hold 
its annual convention at the West Baden 
Springs Hotel, West Baden, Ind. 


SO. AT CHARTLEY, MASS. 


new and original ring creations which 
will be known as the Diana and Juno. 

The important features of these rings 
are that they bear designs of forget- 
me-nots enameled in natural color. 
These rings are beautifully designed and 
have hand engraved borders. They are 
made in 14 karat white gold and may 
also be had with pendants to match, 
making an unusual ensemble. 








Business Records 


It is reported that Gus Sevelowitz, La- 
grange, Ga., is in bankruptcy. 

It is reported that a State court re- 
ceiver has been appointed for the C. W. 
Roberts Co., Ine., Huntington, W. Va. 

An involuntary petition in bankruptcy 
has been filed against Brown Jewelry 
Co., Ensley, Ala. 

Bob H. Poteat, Marietta, Ga., is offer- 
ing a settlement of 25 cents on the 
dollar. 

An assignment has been made by 
George W. Badger, Girard, Pa., to H. 
H. Nichols. 

Thomas K. Remington, Atlantic City, 
N. J., has filed a voluntary petition in 
bankruptcy. 

A trustee has been appointed for the 
Miller-Osborn Jewelry Co., Inc., Lawton, 





Okla. 

The Jewel Shop, Inc., Washington, 
D. C., has filed a voluntary petition in 
bankruptcy. 


The business of Henry H. Greiner, 
Bethlehem, Pa., has been closed by the 
Sheriff on claims of $6,000. 

An involuntary petition in bankruptcy 
has been filed against Lee Bros., Okla- 
homa City. Okla. 

Walter Wedyck, Waukesha, Wis., has 
filed a voluntary petition in bankruptcy. 
Assets are given as $1,962 and liabilities, 
$2,780. 

An involuntary petition in bankruptcy 
has been filed against Baba Georges & 
Co., New Britain, Conn. David Nair 
has been avpointed receiver. 

Dvorak & O’Harra, Iowa City, Iowa, 
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have filed a voluntary petition in bank- 
ruptcy. Assets are given as $681, and 
liabilities $4,100. 

The Gerson Jewelry Co., San Fran- 
cisco, Cal., has assigned. The assets ac- 
cording to the inventory amount to 
$1,600 and the liabilities $2,000. 

Arthur V. Davis, McMinnville, Ore., 
has filed a voluntary petition in bank- 
ruptcy. Assets are reported to be $6,150 
and liabilities $6,700. 

An assignment has been made by 
Ronald W. Steere, Redondo Beach, Cal. 
The assets, it is said total $4,361 and 
liabilities, $6,156. 

The Long Beach Gem Co., Long Beach, 
Cal., has assigned to the Los Angeles 
Wholesalers Board of Trade without re- 
lease. Assets are said to be $2,500 and 
liabilities $4,000. 

An involuntary petition in bankruptcy 
has been filed in United States District 
Court at Milwaukee against the Wiscon- 
sin Jewelry Co. of Racine, Wis., by the 
Emanuel Maltz Co., with a claim for 
$31; S. Lazarus & Son, $572, and I. 
Schwartz, $1,540. 








Memphis 


Business is fairly good, many cus- 
tomers were in the stores Saturday and 
some visits from country merchants at 
wholesale places have been noted. In- 
dications point to an early spring and 
increased activity. 

J. W. Gates, president and general 
manager of Graves-Dix, Inc., retail 
jewelers, S. Main St., has been named 
one of the committee of the American 
National Retail Jewelers Association on 
the Capper-Kelly legislative program 
from the jeweler’s angle. Mr. Gates was 
recently notified of his appointment by 
National Secretary Evans. 

President G. H. Smith, Knoxville; Sec- 
retary D. M. Meeks, Dyersburg, and 
Vice-President E. H. Murray, Pulaski, 
are now at work on the program for the 
annual convention of the Tennessee Re- 
tail Jewelers Association which will be 
held late in the spring at Knoxville, 
Tenn. The association has added sev- 
eral new members to its roster during 
the year. 











The Government has appealed from 
the decision of the United States Cus- 
toms Court in which enameled silver 
powder boxes which had been assessed 
with duty at 80 per cent ad valorem 
under Par. 1428 of the Tariff Act of 
1922 were held dutiable at 50 per cent 
ad valorem under the provision of Par. 
230 for “all mirrors, not specially pro- 
vided for, not exceeding in size 144 
square inches, with or without frames 
or cases.” The boxes in question have 
a mirror on the inside of the lid and 
were imported by Bonwit Teller & Co., 
of New York City, who protested their 
classification as powder cases in Par. 
1428. The Government will contend in 
the United States Court of Customs Ap- 
peals that the importer’s protest should 
have been overruled. 








82 


THE JEWELERS’ CIRCULAR 





February 14, 1929 




















ICC 





INI IIc IcIc 
DocIcoac 





x | oe | oe | oe | oe | 
IMICICICIC] 




























IWICICICICIc 
IWMICICIcCa3c 


JIC1£ 


CIcIcIcIcIc 
MOOcpcococociucoc 


s | oe | oe | 
ICICIC 


coc 


oe 


Ico 


| pee | cope | ope | ce | ep | ces | se | ce | coe | ce | oe | ee | 
IC Mcoocococicy 


ICCC) 
| ake | « 


IMICICICIC 
IMI CICIcIcIcI3coc 


IMICICICc 


IICICICICIL 
ICICICICIC I 








FT eee ee eee Jee] [Teena] segues ss Je [ets es [eee] w]e se cfs ee eek] see |] ses es [ees ese] oo] 








The 


602 Anniversary Number 
of 
Che Jewelers’ Circular 


Will be issued February 21st 


ERILY a special number—not 

in name only—but in contents— 

quality and quantity. A most 
elaborate and artistic edition. A fore- 
cast of the styles for the coming year; 
illustrations of new designs and pat- 
terns for the Spring Buying Season; a 
review of the jewelry trade of the past; 
special articles written especially for 
this issue, of the greatest interest to all 
jewelers, covering every phase of the 
industry. A score or more of pages 
illustrating the new jewelry designs for 
the coming season. 


[ HESE Anniversary Numbers of 

THE JEWELERS’ CIRCULAR, appear- 
ing for so many years, have well earned 
their reputation as “The Big Annuals” 
of the trade. They have become a 
tradition in this industry. They are 
looked forward to by the whole trade, 
and are preserved for future reference 
and referred to frequently throughout 
the year on account of the great mass 
of information they contain. 


HE advertising value these An- 

niversary Numbers offer is appar- 
ent to all as 1s attested by the hundreds 
of leading manufacturers, importers 
and wholesalers who have advertised 
in them year after year, recognizing 
that they are the most important 
medium through which to get the 
closest attention of the greatest number 
of buyers in the jewelry trade. 


DISTINCT additional value 1s 

given to the advertisements by 
the deep sentiment and strong prestige 
that are attached to these Anniversary 
Numbers; but aside from this 1s the 
great intrinsic merit, the most en- 
during features, the wealth of 
formation which assure the greatest 
attention on the part of the readers. 


Y ov unquestionably will find it a 

most profitable investment to have 
your advertisement in the Sixtteth An- 
niversary Number, and be placed in 
contact with practically every buyer in 
the trade at this most important time— 
the opening of the Spring Buying 
Season—and when stocks are depleted 
and must be replenished. 


fF you have anything to offer the 

buyers—any announcement to make 
—any new goods, new patterns, new 
designs to show, you can reach more 
actual, potential buyers, and at least 
expense, through this Sixtieth Anni- 
versary Number than you can through 
any other means. 


PACE should be reserved at once, 

and advertising copy sent by re- 
turn mail to insure the best position 
and attention. ‘THE JEWELERS’ CIRCU- 
LAR 1s essentially the BUYER’S paper 
—the one he actually reads, and the 
Sixtieth Anniversary Number will 
show “Who’s Who in the Trade’— 
an actual buying guide. 


JEWELERS PUBLISHING CORPORATION, 239 W. 39th Street, New York 
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[llumination an Efficient 
Store Salesman: 


The Right Kind Brings Out the Sparkle of the Jeweler’s Stock 


T is surprising to see so many of the leading jewelry 
establishments lagging in their lighting equipment. 
Many valuable jewels lie, practically hidden, in show 
cases which receive only a very low intensity of illumina- 
tion from the fixtures intended for the general lighting of 
the store. The display counters, many of them, are abso- 


The show case is 
not a real sales- 
man until prop- 
erly illuminated 


Here is shown «a 

channel or trough 

reflector used ad- 
vantageously 


lutely void of the standards of good illumination of today. 
It might be interesting to note a group of counters dis- 
playing gold, silver and precious stones, but using no 
lighting equipment within the cases. Then compare the 
impression received to that made by display cases using 
proper lighting equipment. No doubt, in the first instance 


*By H. G. Schiller, engineering department, Edison Lamp Works, of 
the General Electric Company. 








one would feel that the place is dull and gloomy as com- 
pared to the properly lighted cases, which give a cheerful 
effect to the store and a pleasant welcome to the customer. 
Jewelry in itself is an article of beauty and adornment and 
the store that sells jewelry should be beautiful in itself— 
well illuminated, carefully planned so that in its operation 


In this trough 
are used the tub- 
ular Mazda lamp 


This display was 

outstanding and 

attrected much 
attention 








efforts will be conserved in attending to patrons. 

A well lighted store is sufficient evidence of the progres- 
siveness of the management. Any normal individual will 
patronize the store which is cheerful and inviting rather 
than the one which is gloomy and dingy. The tendency of 
the times is to progress. Good lighting puts the customer 
in a pleasant frame of mind, it makes sales work easier, 

(Continued on page 86) 
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KING SERVICE WILL SELL YOUR SURPLUS AND DEAD STOCK! 





CLEAR YOUR STOCK FOR SPRING FILL-INS 


STRENGTHEN YOUR BANK ACCOUNT 
ENABLE YOU TO DISCOUNT YOUR BILLS 





NOT “CUT PRICE” OR “AUCTION” SELLING 


King Service Sales are not so called “Cut Price” or “Auction” 

Sales. They are new, effective 1929 selling plans and features 
that will clear out your undesirables, increase your turn-over and 

make profits—either in going out of business, or, in just going after 
business. If you have some dead stock, odd lots, slow moving 
goods, it is advisable to reduce the price and clear them out quickly 
and completely. While we are doing this, your surplus and much 
of your regular stock can be sold at your own prices. The cost of 
our Service will all be delivered back to you by extra sales and 















EXTRA PROFITS MADE ABSORBS THE 
ENTIRE SALE COSTS 


If you wish to close out your stock and 
fixtures completely we can get you from 
100c. to 200c. on the dollar for 
them in 4 to 10 weeks’ time. 

Ask the Cleveland Trust 
Co., Cleveland, Ohio, or 
the First Min- 
neapolis Trust 
Co., Minneapo- 
lis, who recom- 
mended King 


Service. 






profits our efforts produce for you. 














RETAIL 
SELLING 








60% OF OUR PRESENT BUSINESS IS FROM JEWELERS WHO 
HAVE PREVIOUSLY USED KINGS’ 24 KARAT SERVICE 


Twelve sales for one Jeweler, six sales for others; four sales for many and 


two and three repeat sales for a large percentage of our clients. 


CUT OUT AND MAIL COUPON TODAY 


oe ee se ee re 


' from $20,000 stock. 
r : * ate | $12,000 sales for Everitts, Fillmore, 
avin cost ° obligation, —_ free ' Calif., from original $9,000 stock. 
estimate and cost of King Service. ; 625.000 sales for Anderesn’s Chine 
g Store, Minneapolis, sale held in mid- 
SE SS 2 a ee ee err ee as summer. 
t $14,000 sales, complete close out for Leinbach Bros., Lock Haven, Pa. 
' $12,000 sales, complete close out for Priess, Homestead, Pa. 
ase CORE DY TOAMCE io ocicn co cncases casa i 
: $52,000 sales, complete 
i close out for Robt. 
areas eReee EMR 344 a sos oes ones oe t Brunner, Rutherford, 
i ; 
; ' $159,000 sales, complete 
IERIE Cth ose va sors kinne cembaes ba close out for Walton's, 
- San Francisco. 
Co, ee ee Shake? fees cio oawans E Lumber Ex. Bldg. 666 O'Farrell St. 
f Minneapolis San Francisco 


$10,000 sold for Aug. Meyer & 
Sons, Grand Island, Neb., in Feb., 








SERVICE. 
NOT 
AUCTION 
























Rings You Will Be Proud to Sell 


ALL PROFIT 


NO STOCK TO CARRY 


Carry one initial ring as sample 
Electros Free 


2 DIAMONDS 4/100 each 


Green or White Gold 
Retail Same Price 


($25.00 Order on five days’ memo. when 
you have a sale in sight. Orders 
large filled same day received. 
Diamonds 4]! emblems and initials en- 
$35.00 

No. 6183 Crusted on ruby and onyx on 
Without hand at all times in every finger 
Diamonds sj 7¢. 

615 Retail Display Emblem Cards for your 
This “3 Reg. Trade Mark window in original colors free upon 
guaramees you genuine diamonds request. 


Enameled in colors to match the center stone 


Fine, dark, genuine amethyst—14K white 
gold—genuine seed pearls, strung on a 
strong wire. Fully guaranteed. 

This style ving can also be had in larger or 
smaller size stones including gircons, topaz, 
opals, rubies, golden sapphires, Ceylon sapphires, 
cameos, double head cameos, crystal emeralds 
and crystal sapphires. 

Also be had with Imitation Stones 18/13 oval. 
all colors, $9.50 list. 


6746—$23.50 List 
HEAVY SHANK 


Genuine one piece, three color, double 
head cameo. Belais white gold (also 
in green gold) 6746—$23.50 List. 

Next size larger stone, $2.00 additional 
BUFFALO JEWELRY MFG. CO. 
“The Mail Order House to the Jewelry Trade” 
501 Washington St. Buffalo, N. Y. 



























Trade Auction Notice 


Sale beginning Tuesday, February 19th. at 10:30 A. M. at our spa- 
cious building, 610 Broadway, Brooklyn: get off at Lorimer St. ‘‘L’’ 
Station. in front of door. 


Inventory $100,000. Diamonds and mounted diamond jewelry. 
ladies’ and gents’ watches, fine line of platinum and 18-kt. mount 
ings. A beautiful assortment of high grade 18-kt. and 14-kt. 
jewelry. Diamonds ranging from 5 points up to 2 ct. in size, of fine 
quality. Gents’ pocket watches, such as Howard, Elgin, Waltham, 
Illinois up to 21 J. in the latest models and shapes. Ladies’ and 
gents’ bracelet watches, diamond platinum bracelets, etc., etc. A 
large assortment of high grade filled jewelry, such as Simmons, 
Bigney, Sturdy, Ostby and Barton, and others, in a fine and large 
variety too numerous to describe. Ingersoll. watches, fountain pens 
and a large assortment of Big Bens and other alarms. A beautiful 
line of fancy and ornamental clocks and clock sets. Sterling silver 
and silver plated ware, Sheffield, Rogers and Oneida Community. 
Toilet and ornamental sets. A large stock of candelabras, candle- 
sticks and bowls. 15,000 strings of high grade beads. Jewelers’ 
findings, loose cameos, fancy boxes, trays, showcases, diamond scale, 
cabinet with’ crystals. all to be sold to the trade and must be seen 
to be appreciated. INSPECTION Monday, February 18th, from 
10 A. M. until 4 P. M 


Brooklyn Purchasing Syndicate 


Frank Walker, Auctioneer 
Telephone: Pulaski 1798. 
































SAMUEL STERN 
71 Nassau St., New York 
’Phone Cortland 4346 





‘‘Baguette-Like’’ 
Patented U. S. A. 
Only ring that will mount 
round stones appear square. 


“Changeable Ring’’ 
Patented U. S. A. 


Manufactures Fine Platinum 
Jewelry—Special Order Work. 
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OW OTHERS 
--» Get Business 


ELL BROS., Portland, Ore., instead 

of sending out greeting cards to pa- 
trons this year conducted a musical pro- 
gram which was broadcast from the 
Oregonian Station KGW. This plan was 
first tried out last year and was so suc- 
cessful that the firm decided to continue 
it. Many letters of congratulations were 
received. A 14-piece orchestra gave 
selections and a mixed quartet rendered 


songs. 
* x * 


S. J. Braun & Sons, 538-540 N. Gay 
St., Baltimore, Md., tried a unique stunt 
in advertising which not only resulted 
in hundreds of persons visiting the store 
to “call his hand” but materially aided 
the company’s sales. Mr. Braun ad- 
vertised that his store would replace 
any broken watch crystal free. The 
offer ran for one week. Scores of per- 
sons with broken watch crystals visited 
the store and had new crystals fitted 
without charge. Coupled with the “ad” 
those who visited the store found a fine 
display of jewelry and many sales were 
made as a result of the free offer. Those 
who came only to have free crystals 
fitted were treated with the same 
courtesy as those who made purchases. 
Mr. Braun found his crystal stock get- 
ting a bit low after the fourth day and 
lost no time in restocking. He believes 
that he has made scores of friends and 
many new customers. 


* * * 


CASH jeweler at Houston, Tex., F. 

Levit Jewelry Co., put “kick” in a 
large display advertisement through an- 
nouncing two commodities still selling 
for cash. 

In large type, advertising was headed, 
“Postage Stamps and Levit’s Jewelry 
Remain at Cash Prices.” In smaller 
type came, “For cash only—both are 
safe buys.” As a commentary on the 
extent to which the instalment method 
of selling has spread, the advertising 
has elements of special interest. F. 
Levit Jewelry Co. advertises, “Houston’s 
Exclusive Cash Jewelry Co.”—J. T. B. 


* * * 


Max A. Kohen, S. Fifth St., Minne- 
apolis, Minn., featured a “Friendship 
offer.” A special cut used by Kohen 
for the sale advertising featured his 
photograph, wearing a very wide smile, 
in an oval, with the words, “Friendship 
Offer,” on scrolls to either side. The 
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offer was the gift of a decorated dinner 
set. 

“Cash given away—Sweet’s remark- 
able Easter offer,” was the heading of 
advertising copy of L. W. Sweet & Co., 
Inc., New York. “We want 500 addi- 
tional patrons this week!” the adver- 
tising declared. This was the offer— 

“For one week, beginning tomorrow 
morning, we will accept every $1 paid 
on the purchase of any article as $1.50 
and give a cash receipt for it accord- 
ingly. If you pay $10 we give you a 
receipt for $15. If you pay $50 we give 
you a receipt for $75, etc., etc. The 
balance of cost of the-article to be paid 
on long term Charge Account as usual. 
The only requirement is that you bring 
this advertisement with you.” 

* * * 


Crown Jewelry Co., Wichita, had the 
interesting display line, “Join the gold 
rush at the Crown.” “Here are the 
facts,” the advertisers continued. “On 
any single or combined purchase 
amounting to $20 or more we will give 
free $2.50 in gold. There are no strings 
to this offer. The gold is yours when 
the purchase is made.” Other text ex- 
plained that the store was going to give 
away $500 in gold. Credit terms were 
explained—five per cent down on any 
purchase, the balance on terms to suit. 

So, in one way or another, despite 
numerous special sales, ingenious jewel- 
ers manage to make their stunt adver- 
tising “read different.” 


N insight is given by R. A. Thomp- 
son, of the Webb C. Ball Co., Cleve- 
land, Ohio, on how he manages to 
corral such a preponderance of the 
trophy business for his concern. The 
sleight-of-hand performer also explains 
his tricks to his audience, but try and 
do them without years of practice and 
the things to do them with. 

“Even though we do write letters, the 
great success in selling trophies comes 
from the personal solicitation. Without 
the personal follow up, it is very difficult 
to make a sale. Words and pictures 
cannot adequately present the convinc- 
ing argument like the actual placing of 
a trophy on a customer’s desk. True, a 
good letter paves the way, but the aver- 
age busy chairman of a buying commit- 
tee demands immediate action. Then 
too, a considerable of the trophy busi- 
ness is done by applying correct designs 
to fit individual needs and conditions. 
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Little Plans 
Used by Successful 
Storekee pers 











¢¢G\ACH case must be treated as it 
presents itself. For example, a 
committee representing the former 
students of an old teacher who was re- 
tiring, decided to give her a loving cup 
in token of her years of faithful service. 
It required only a short talk to convince 
these worthy folks that a beautful sterl- 
ing vase would be much more appro- 
priate in the years to come than a plated 
loving cup. The committee appreciated 
the suggestion and forthwith raised the 
needed extra money. This exact in- 
cident again happened in a bank today. 
It might be well to observe that the old 
fashioned loving cups are fast being 
supplanted by the beautiful graceful 
sterling vases in the trophy line. 
“Several letters had been sent to an 
out-of-town manufacturer relative to a 
trophy that we knew he was in the 
market for. No answers came to the 
letters however. As we had never be- 
fore done business with this man, we 
didn’t know his exact requirements, so 
figured the best way to get his attention 
was through a personal interview. I 
packed several representative samples 
and drove a long distance to his place of 
business. His first shot was to inquire 
if I had any samples with me. The next 
one was, ‘What one do you think is 
best?” After this was indicated, he 
made a quick yet thorough survey, say- 
ing, ‘Your judgment and mine click. 
You'll hear from me later.’ Ten days 
later we received a letter with check 
inclosed, asking me to use my judgment 
in selecting what was best suited for the 
occasion. Now we have a regular cus- 
tomer in this high pressure executive. 


as ig knowing many people in such 
a goodly sized organization as 
ours, we sense the coming demand for 
trophies early. Contacting with people 
outside of the store often develops other 
business for the house. Only recently 
a call on a bank official was the means 
of being able to figure in on an order 
for 1000 cigarette cases.” 

In summing up, Mr. Thompson made 
this important statement. “My experi- 
ence convinces me that the trophy busi- 
ness is 50 per cent personal solicitation 
plus 50 per cent prestige of the store.’ 

Bi. TF. 








See the special anniversary number of 
THE JEWELERS’ CIRCULAR next week for 
articles of exceptional interest on mer- 
chandising, style, retail advertising, etc. 





Merchandising ideas are money getters. 


Have an “Idea Book” on your desk. 








Overhead light 
equipment prop- 
erly concealed 
shown here 





This light directs 
a high intensity 
upon the display 
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Note the effec- 
tiveness of light 
colored drapes 






Drapes are used 








to conceal half 
open back and 
break wood 


work’s monotony 





LMumination An Efacient Salesman 


(Continued from page 83) 


and this, in turn, helps to keep clerks and employes cheer- 
ful and courteous. It gives the customer the opportunity 
to examine the articles in detail and establishes confidence, 
resulting in satisfied customers, and far less returned or 
exchanged merchandise. 

The jewelry store is more a distinctive type of shop, is 
handsomely furnished, and located in an exclusive section 
of town. For this reason it has lighting requirements 
peculiar to itself, and it should be willing to expend any 
reasonable amount for lighting in order to obtain some 
desired effect. In other words, efficiency of lighting utiliza- 
tion as such is a secondary consideration, and a very orna- 
mental system which harmonizes with the general theme 
of the store, and which has rather high power require- 
ments is perfectly feasible, providing, of course, it pro- 
duces the desired striking artistic effect. 


A DEQUATE illumination is an absolute necessity for 
effectiveness; this, then, requires a good general 
lighting system. In a system of this sort, the lighting 
units are placed overhead in a symmetrical arrangement. 
The lighting layout is, of course, dependent upon the size 
and shape of the store, location of the display counters 
and show cases. As to the choice of the lighting unit 
itself, several factors must be considered: 

(a) It must have a relatively high output, taking the 
decorative features into account, of course. 

(b) It must not expose the bright filament of the lamp 
to view. 

(c) It must be easy to maintain—cleanliness and lamp 
renewals are paramount requirements of a good lighting 
installation. 

Direct lighting equipment most nearly fulfills these re- 











This view ilus- 

trates effects of 

proper lighting 
installation 


It shows efficient 

general illumina- 

tion and ample 

show case equip- 
ment 













Direct lighting 
units of prismatic 
glass type are 





used 
These with 500- 
watt lamps add 
sparkle and 
beauty to the 
jewelry 
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quirements at the present state of the lighting art. The 
light should not be too diffused, as much of the desirable 
sparkle and life of the merchandise is lost. Direct light- 
ing with the Mazda clear lamp in a prismatic inclosing 
unit produces excellent effects. This unit has the efficiency 
of utilization of the best open reflectors and the advan- 
tages of inclosing units which keep the apparent bright- 
ness of the source low. Where the more ornamental type 
of fixture is desired this unit may be obtained with almost 
any form of decorative design, without a material reduc- 
tion of the efficiency. 

A high level of illumination is desirable for the jewelry 
store interior—well and true—but this alone is not a com- 
plete lighting installation. The selling value of a good 
display in an attractive show case, be it the wall case or 
the display counter, is seldom realized, even by those 
whose business it is to know about such things. The dif- 
ference between a properly lighted show case and one 
which is not lighted is the difference between light and 
dark. There is no value in a display that cannot be seen, 
and very little value in one which cannot be seen clearly. 
The display that stands out from the surroundings in a 
bright light is a wonderful salesman. 


HOW cases, whether they are of the counter or wall 

type, must be lighted by lamps placed within the case 
and hidden from view. The gluss of the case forms a 
reflecting device which gives images of lighting units 
placed outside which are almost as annoying as the light 
sources themselves. The lamp must be concealed from the 
customer and special attention must be given to the pro- 
tection of the clerk’s eyes. The latter is in a fixed position 
with regard to the show case, and, if bright spots are 
continually visible, fatigue, headache and eyestrain result. 
This equipment should be neat and in harmony with the 
finish of the metal parts of the fixtures. The upper front 
edge of the show case is the logical location for the lamp 
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and reflector. A type of reflector for this purpose, known 
as the trough reflector, using either a 25 or 40 watt tubular 
Mazda lamp, is shown installed in one of the smaller 
jewelry establishments. 

The enormous advertising value of the show window is 
not to be doubted. Every progressive merchant realizes 
this, and huge sums of money are spent on this form of 
advertising. Beyond a doubt the show window is a minia- 
ture stage, and the display man a scenic artist and stage 
director. He gets his scene, then places his actors and 
properties. Much can be learned from the stage manager 
in regard to artificial lighting. The stage manager care- 
fully conceals his light and never annoys the audience or 
distracts its attention by permitting bright lamps to be 
visible. 


N art, all pictures are not of the same color, nor of the 

same brightness and do not express the same mood. 
Neither should every show window of a store be equally 
bright or lighted in the same manner. Great artists of 
stage direction do not confine themselves to the unmodi- 
fied light from the incandescent lamp—they use all colors 
of the spectrum. Intelligent application of colored light- 
ing to a display produces excellent results. On the other 
hand, annoying effects may be produced by its improper 
application. Color is used chiefly to create an atmosphere 
or setting; in other words, the psychological effect of light- 
ing should be given consideration. One should study the 
effect of color on the particular articles displayed and there 
should be a logical reason for the use of that particular 
color. 

Light is a silent salesman and it is worth considering as 
to quantity with quality. Often a customer is undecided 
on a purchase that is about to be made. Why, then, if we 
know for a fact that a correctly lighted display attracts at- 
tention and a good salesman sells, should we not have the 
best of lighting equipment in the jewelry store? 





Ye Of Ringsixe Card 


Many Virtues Claimed for It as Selling Aid 


Bye ope virtue rested in the old fashioned 
ringsize card, with its quatrains on the reverse side 
anent the birthstones for every month in the year. As 4 
form of advertising, it created interesting publicity and 
good-will for the jeweler. But in many places, less 
elaborate and picturesque, but more simply printed cards, 
containing only a series of numbered holes and the name 
of the jeweler has taken its place. 

One of the older, gilded cards in vogue at the then 
flourishing jewelry shop of Albert Hansen, who recently 
retired at Seattle after having conducted for many years 
one of the leading pioneer jewelry stores of the North- 
west, may be of interest. 

It is a card used more than twenty years ago by 
many jewelers, when even the human hands with their 
quaint lacy frill about the wrist and the gleaming white 
starched cuff, were contoured differently, more rounded 
and less useful looking than the hand of modern maid 
and man, which perhaps have changed through constant 
contact with steering wheels and golf sticks. 

Why bring this up? the reader may ask. Well, the 
card in vogue twenty years ago not only has historic 
interest, but represents after a fashion,.an- artistic pat- 
tern for a ringsize card which in many instances has 
fallen into desuetude. 


IRTHSTONES are just as precious as they were 

twenty years ago. They are of perennial interest. 
And a well designed ringsize card still makes a useful and 
desirable bit of publicity for the jeweler. 

Interest in the stones is just as constant as when the 
following little verse anent the January stone was writ- 
ten more than two decades ago and placed on the back 
of the ringsize card herewith: 


“By all who are January born, 

No gem save Garnets should be worn, 
They will insure rare constancy, 

True friendship and fidelity.” 


But how old fashioned sounds the verse: 


“Who first beholds the light of day, 

In Spring’s sweet flowery month of May, 
And wears an Emerald all her life, 

Shall be a loved and Happy Wife.” 


Brief instructions were also placed on the card for 
guidance as to half sizes in ordering. 
And a well designed ringsize card still makes a useful and 
reference, it formed an interesting piece of direct-mail 
advertising close to a quarter century ago. 
; C. M. L. 
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The top is the same front and rear, so that the 
bench is really two benches in one. The trans- 
formation is complete whenever you want a 
new one for the old working front of your 
bench. 


Every worthwhile shop, large or small in the 
land uses them. The material is especially 
selected with its close-grain hard maple for the 
top—and then heavily shellacked to allow for 
washing and cleaning. Altogether a most desir- 
able bench for the factory, workroom, store or 
home. Get the catalog telling all about them. 















Sige ee LEIMAN BROS. 


Hard Maple Top 
Work Benches 


Metal bottom pans and drawers, filing pin and 
arm rest, one to four seat sections with de- 
tachable iron legs. 

LEIMAN BROS. 


Reversible Work Bench 


PATENTED 


The bench that evolution has produced—the ultimate 
improvement—the comfortable, convenient work bench 
that is truly the jewelers’ companion. 

It took years of experience with practical working 
jewelers to evolve this bench—no other makers can 
offer it to you—it’s patented. It contains time- tried 
features, the convenient arm rest, the rigid file pin, 
the full width drawer and the non-rustable lower pan. 





23 (B527) WALKER ST. Makers of Good Machinery 


NEW YORK for 40 Years 








Detroit customer writes: “We are greatly pleased that 


our confidence in you has been so well repaid.”’ 


SWEEP SMELTERS. 
BIRMINGHAM, ENG. 




















Repairing onde. 
signment. 
“Cee 


[:stablished 1919 





mn é E have catered from the very inception of our business, 
Special Or der YS or k to those Jewelers who seek true craftsmanship and 
devotion to perfect detail. Our regular patrons are the 


and JEWELERS TO WHOM QUALITY WORK is indispensable. 


Our equipment places us in an excellent position to turn out 
. « in gold, silver or platinum. We solicit your con- 


WAGNER MFG. CO. 


114 Fulton Street - New York 

















GRENCHEN, SWITZERLAND 


High Grade Wristlet and Pocket 
Watches from 4% to 9 Ligne 
Ask for New Catalogue 











PRACTICAL COURSE IN ADJUSTING 


Price $1.56 


JEWELERS PUBLISHING CORPORATION, 
239 West 39th St., New York 
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‘RE you taking full advantage of the 
opportunities your repair depart- 
ment affords in creating good-will and 
building sales? Do you realize that 
every person leaving a watch, a piece 
of jewelry, or a clock with you for re- 
pairs is a potential customer in your 
other departments, if catered to? 


Your repair department, if properly 
conducted, can be the bulwark of your 
entire business. Not only should it be 
self-supporting and able to show a profit 
but it should be the means of seiling 
more diamonds, watches, silver and 
glass. 

The first requisite is, of course, com- 
petent repairmen. Make them _ under- 
stand that it is not quantity you want 
but quality. Do not let them feel they 
must turn out a certain amount of work 
each week in order to hold their posi- 
tions. Rather, insist that, regardless of 
the time it takes, each job shall be done 
right. It is not enough that a watch 
runs; it must keep time. Nothing will 
cause a customer to turn away from you 
quicker than a repair job improperly 
done. Every department of your store 
will be affected by the quality of work 
the repair department turns out and 
judged accordingly. Therefore, it be- 
hooves you to see that your organization 
is built on the firm foundation of a high- 
ly efficient repair department. 


Use nothing but genuine material 
wherever possible and let that fact be 
known to your customers. Treat every 
person bringing in a repair job as your 
equal. Cater to his or her whims. 
Don’t be harsh and unbending in your 
attitude when they ask seemingly silly 
questions or find unnecessary fault with 
you; just smile and explain to them. 
Make them feel you are interested in 
THEM, even if you do have to spend 
valuable time doing it. 

When a watch you have repaired is 
delivered, let the customer know you 
have an accurate record of it and the 


Lhe Kepatrrmg Department 


By RETLOW LEVRETS 


job done, on file at all times. Tell them 
you will be interested in knowing how 
the watch performs in actual use, asking 
them to step in now and then and com- 
pare it with your regulator. Leave no 
stone unturned in your efforts to please 
them; they are your “bread and butter” 
‘ these repair customers. Take 
pains to explain why this or that is so 

. don’t expect them to know. Get 
on friendly terms with them; meet them 
on common conversational grounds and, 
if you can, learn each’s likes and dis- 
likes, thereafter catering to the one and 
carefully avoiding the other. In short, 
make it a real pleasure for people to 
come to you with their repairing needs. 


BOVE all, keep an accurate record of 
every repair transaction so that, 
regardless of when it was made, you can 
give an intelligent description of the 
work done and the price asked at any 
future time. Especially is this neces- 
sary in the watch-repairing depart- 
ment. Too many watchmakers hurry 
through the matter of making a record, 
thinking it takes too much valuable time. 
The less time devoted to making the 
record, the better, they feel. But that 
is not so. A complete record of every 
transaction, the business of taking the 
work in as well as the actual repairs 
made, will be found profitable, present 
and future, not only to the repair de- 
partment itself but to the rest of the 
business’ organization. It should be the 
duty of one person in the repair de- 
partment to record all work taken in, 
repaired, and delivered. 

The writer has in mind a system for 
keeping an accurate and at all times 
accessible record of every watch that 
enters his place of business, from the 
moment it is left until it is delivered, 
as worked out by a jeweler in a city of 
a hundred and twenty-five thousand in- 
habitants. The principle of this record 
is, perhaps, the same as that used in 
countless other stores but it goes fur- 


ther, I believe, than any other I have 
seen. 


This jeweler has taken an ordinary 
ledger and lined it off into proper sized 
spaces in which to enter the name and 
address of the customer, the date, a 
description of the watch, the make of 
it, the job to be done, when it is 
promised, who repaired it, when the job 
is completed and the date on which it 
was delivered together with the name of 
the party to whom it was delivered. 
This book is used when taking the watch 
in. For the actual record of the repairs 
made, a card, the size to fit any good 
filing system, is used. In the upper left- 
hand corner of this card he places the 
private number, which has also been 
scratched on the inside of the back cover. 
The name and address of the owner is 
entered on lines provided for that pur- 
pose, and also a full description of the 
watch and case together with the actual 
repairs done, the repairman’s initials, 
the date and the price received. This 
card is then filed in a cabinet, to be 
used as a reference at any future time. 
There is ample space on the card for 
entering repairs made over a period of 
years. 


SAMPLE sketch of the book and 
the card is herewith given: 

In this store I have mentioned, no 
watch is taken in for repairs unless the 
watchmaker considers it worth repair- 
ing. Every watch, regardless of the 
size of the job to be done, MUST be 
entered in the record-book, and when it 
is delivered the date of delivery, price 
received, to whom delivered and the re- 
pairer’s initials are added in their 
proper columns. Thus, a complete re- 
cord of the business transaction at the 
time of taking the watch in and time of 
delivering it is had. The card contain- 
ing a record of the repairs and a de- 
scription of the watch in full, provides 
a lasting record for the repair depart- 

















HANDY & HARMAN 








Gold 


Silver and Platinum 


Wire 


Fine and alloyed gold, platinum 
and sterling silver sheets. Gold, 
silver and platinum solders. 


EVERYTHING 


needed for making and repairing 
precious metal products. 


HANDY & HARMAN 


Executive Offices— 


57 William St., New York, N. Y. 


Plants— 
Bridgeport, Conn., Providence, R. I. 
Fulton and Gold Sts., New York City 
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Every bit of Worth 
—— tone a 
Every bit of Waste 


If you have not yet received a copy of this booklet, drop 
us a line and you shall have it immediately—no obligation. 
Ask for booklet R. C. 

It tells about various methods of handling 

your precious metal wastes, tells how other y 
folks have saved money, and includes infor- / 
mation that will be valuable to you. 


Sam W. Hoke Mgr, 


Jewelers’ Technical Advice Co. 
22 Albany Street, New York City 




















PLATING 


GOLD—SILVER—PLATINUM 


SILVERWARE 
Repaired, Replated and Restored Like New 


MESH BAGS 
Repaired and Plated 


BEAD BAGS 


Repaired, Remounted and Relined 


Swartz @ Co. 


10 SOUTH WABASH AVE. CHICAGO 


























Turn Your Scra 


Gold into Cash 





















S hip us your old jewelry, 
polishings and sweepings for 
refining. You will receive 
| prompt settlement for all plat- 
inum, palladium, gold and 


i} silver content. 


Spyco Smelting 
& Refining Co. 
51 South Third Street 


Minneapolis | Minnesota 

















ee You Have No City Gas 


Use the mira Acetylene Torch 36 


Get a small Presto tank from most any garage, : 
connect it to the Torit No. 36, and you have a 
wonderful outfit for Soldering, Melting, Light 


Brazing, etc. No compressed air is required. 










The Handy Torit No. 36 consists of a small torch, 


4 different tips, 5 feet rubber tubing, 
and connection for Presto tank. Price $7. 50 


You may order from your Dealer, or 


ST. PAUL WELDING & MFG. CO. 
166 W. 3rd St. — St. Paul, Minn. 
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ARTHUR T. HAGSTOZ 


T. B. HAGSTOZ & SON 


GOLD, SILVER and PLATINUM 
Refiners and Assayers 
709 Sansom Street, Philadelphia 























Oculist’s Vade Mecum 


Comprising all the important methods of testing the 
eyes devised by leading ophthalmic surgeons, besides 
many valuable tables on the properties of lenses and 
methods of procedure in the examination of the eye. 
Price, $1.25. 





The Optical Publishing Company 
239 W. 39th Street : : : : New York 
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ment, to which the repairer can always 
refer when that watch is seen again. 


pe the record-book, the advertising 
department secures a live mailing-list, 
circularizing each entry, therein, when- 
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tunity to make your customers under- 
stand that your main object is to please 
them; to be of service. Let the repair 
department work hand in hand with the 
other departments of your store; each 
helping the other. Keep the fact you 

































































A sketch of the card 


ever some special event is desired to be 
called to their attention. In the filed 
cards, the repair department finds a 
means of keeping in constant touch with 
all former customers, apprising them, if 
the card shows that, that their watch 


JUNE, 1928 


have your customers’ interest at heart, 
uppermost in their minds at all times. 
Do not overcharge, but insist on good 
prices for good work. A customer will 
forget the price he thought high if the 
job gives him satisfaction, but let the 








By 
Date Name Address Description Make Job When Rep. by Price Del,to Whom Date 
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should be overhauled again, as the last 
time it was repaired was on such and 
such a date. This sort of thing creates 
quite an impression on your customer; 
he feels you are interested in him, par- 
ticularly. 

In conclusion, utilize every oppor- 


A page from the Record Book 


job be a poor one and if you charged 
him only 10 cents he will forever after 
remember it was a poor job. There 
need never be any excuses given for a 
good job. 

Just put yourself in your customers 
shoes, figuratively, and do only those 


91 


things to them you would expect them to 
do for you, were the places changed. If 
you. do that then you cannot help but 
succeed. 








The Use of Dial-Washers 


O I believe dial-washers are neces- 

sary? Most emphatically I do 
in a number of cases. And I am not for- 
getting that the leading American watch 
manufacturers do not countenance their 
use, either. But you will observe I said 
“in a number of cases.” By that I mean 
there are some watches requiring them 
and some that do not. If a watchmaker 
values his reputation, I cannot see how 
he can avoid using them, sometimes. If 
every watch that came into the hands of 
the repairer was in the same condition 
the manufacturer intended it to be when 
it left the factory, then washers might 
be eliminated. But they are not. And 
neither are some of those that have re- 
cently come from the factory and have 
seen no abuse as yet. For there are 
cases, many of them, too, where a watch 
leaves the factory with parts not prop- 
erly fitted or adjusted. Any factory 
watchmaker will tell you that. When 
you consider that most factory workers 
are on a piece-work basis, it is not hard 
to understand how some watches get out 
without being properly attended to. Of 
course there are inspectors to examine 
all work there but they, too, are liable 
to be mistaken in their judgment of 
what will “get by” and what won’t. And 
from my own personal experience in fac- 
tories I know that watches, the cheaper 
grades of course, do get out of the fac- 
tory in questionable condition, much as 
the manufacturer tries to eliminate such 
eases. I agree that, were the dial and 
dial-train properly fitted and adjusted, 
no washers would be necessary to pre- 
vent hands from catching. 

What if the top of the hour-wheel pipe 
has been stoned or filed off so that it is 
shorter than it should be and allows too 
much shake between it and the under 
side of the minute-hand? And suppose 
the dial is porcelain and lies as close to 
the pillar-plate as possible? How, then, 
without replacing the hour-wheel, which 
means a wait of several days to order it 
and additional expense, can the danger 
of the hands catching on THAT watch 
be eliminated? 


S to the washer itself, I see no spe- 
cial reason for the antipathy some 
watchmakers hold for it. In its proper 
place and properly fitted, it is a true 
friend in time of need. One watch- 
maker has stated it increases the 
amount of friction. Really, the amount 
of added friction caused from a thin and 
properly fitted washer is almost negli- 
gible. Certainly it is not enough to af- 
fect the running of the watch. And if 
the use of a dial-washer will eliminate 
the catching of hands, I say by all 
means use it. I should much prefer mak- 
ing use of one than to attempt to make 
some of the changes some watchmakers 
advocate, with the resultant possibility 
(Continued on page 94) 
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SK ANY OLD TIME JEWELER 
WABASH AVE. 


And Stepping Right in Line 
THOMAS J. 
DEE & CO. 
Gold—Silver— Platinum 
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Jewelers Publishing Corporation 
239 W. 39th St., New York 































MODERN TAGS 


Time to re-tag your rings, watches, beads, etc., with 
our new up-to-the-minute tags. 
These beautiful tags are made in paper and celluloid 
in all the popular shades, can be marked with or 
without ink. 
Send for illustrated folder and free samples. 

Order direct or thru your jobber. 

UNIVERSAL TAG CO. 


412 South 14th St., Newark, N. J. 





DENNISON-FARRINGTON 
A Complete Service 
Whereby the jewellers may get box and case needs 


rom one source. 
Donni ing S 
noon ei 





























Demuth Glass Meg. Co. 


Manufacturers of 


Glass-DShades for Figures 
Clocks and Taxidermists. 


89-97 2. 11th St. Brooklyn, N.Y. 








™ Protection Ring Guard 


For thin rings get our num- 
ber 0. It is a new addition 
to our regular sizes. 


The Lion Safety Pin Clutch Co. 


Pat. Feb. 30,1911 20 W. 22nd St., New York pat, aay 25, 1920 
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[Patents Granted by the United States and 
the Registered Trade-Marks] 














United States Patents 
Issue of Feb. 5, 1929 


VANITY CASE. CHARLES N. 
CORYELL, Mamaroneck, N. Y., assignor 
to Secovill Mfg. Co., Waterbury, Conn. 
Filed July 28, 1926. Serial 125.348. 9 
claims. 

A vanity 
having an 
flange, a removagle 


1,700,883. 


case comprising a cover section 
annular inwardly — projecting 
lock wire positioned un- 





der said flange, a toilet article held in said 
cover section by said wire, a second section, 
and a separate hinge having a _ separate 


pintle connecting said second section to said 
cover section. 


CLASP FOR WATCH BRACE- 
LETS. FERDINAND ARMBRUST, Provi- 
dence, R. I. Filed Oct. 2, 1928. Serial 
309,827. 2 claims. 

In a watch bracelet comprising a_ front 
strap portion and a rear strap portion, of 
a slide comprising a back engaging one face 
of the rear strap portion, and forwardly di- 
rected guide flanges integral with the top 
and bottom of the back provided with trans- 
versely disposed oblong slots near their ends 
and with cavities, a sleeve fixed to the end 
of the front strap portion abutting against 


1,701,060. 
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the front of the back strap portion, a bear- 
ing tongue integral with the end of the 
sleeve extending over the said front face, 


lateral lugs upon the tongue slidable in the 
slots, a cover overlapping the front face of 
the sleeve, a rearwardly directed clamping 
flange upon one end of the cover and dis- 
posed at substantially right angles thereto 
engageable with the tongue, rearwardly di- 
rected flanges upon the top and bottom of 
the cover slidably engaging the guide flanges, 
pivot projections upon the clamping flange 
registering in the slots, and projections upon 
the flanges of the cover registerable in the 

































































cavities of the guide flanges. 
1,701,062. RACK FOR FLAT TABLE- 
WARE. CHESTER WALBRIDGE BURNHAM, 
itt i A 
\ he a. 
ie \ | iM 
\ LG : 
aN | J Oo 
TI t I! J 
I AY t 
, @ 6 © © s 
Oneida, N. Y., assignor to Oneida Com- 


munity, Ltd., Oneida, N. Y. Filed Nov. 
8, 1926. Serial 146,902. 5 claims. 


A rack for flat tableware articles com- 





C6661. 


77,656. 
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prising a set of article-receiving notches 
each formed with a slot having a seat in- 


termediate its length on which an article 
may be supported flatwise and below said 


seat another seat on which an article may 


be supported edgewise. 





1,701,112. CLASP. Sylvester A. JOHNSON, 
North Providence, R. I., assignor to 
Speidel Bros., Providence, R. 1., a firm 
composed of Eugen Speidel, Frederic 
Speidel, Pforzheim, Germany, and Ed- 
win F. M. Speidel and Albert E. R. 
Speidel, Cranston, R. I. Filed March 
26, 1928. Serial 264,852. 5 claims. 

A clasp for a chain comprising two sep- 
arable end links, one having a cross bar and 








the other having a hook arranged to extend 
around said cross bar, the cross bar link 
also having a pivoted lock member to swing 


over the hook and secure it in engaged 
position. 
DESIGNS 
77,638. WATCHCASE. ARTHUR P. CoNANT, 
Fort Thomas, Ky., assignor to The 
Wadsworth Watch Case Co., Dayton, 





Ky. Filed Aug. 17, 1926. Serial 18,769. 


Term of patent 14 years. 


77,645. SPOON OR SIMILAR ARTICLE. 
MURRAY B. LEETE, Wallingford, Conn., 
assignor to R. Wallace & Sons Mfg. 








Ld . 


Filed 
Term 


June 7, 
of patent 


Co., Wallingford, Conn. 
19238. Serial 27,024. 
14 years. 


CLOCK CASE. Morris 
York, assignor of one- 


SALINGER, 


New half to 











New York. Filed 
408. Term of 


Emanuel D. Stein, 


Feb. 11, 1928. 
patent 14 years. 


Serial 25 


SPOON 
AXEL H., 


OR 
STAF, 


SIMILAR ARTICLE. 
Providence, R. I. as- 
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Mfg. Co., 


signor to Gornam Providence, 













































R. I. Filed May 19, 1928. 
Term of patent 14 years. 


United States Trade-Marks 
Issue of Feb. 5, 1929 


ir) 


Serial 26,75 


The following trade-marks are published 
in compliance with Section 6 of the Act of 
Feb. 20, 1905, as amended March 2, 1907. 
Notice of opposition must be filed within 30 
days of this publication. 

Marks applied for under the 10-year’ “pro- 
viso’”’ are registrable under the provision 
in Clause (b) of Section 5 of said Act as 
amended Feb. 18, 1911. 

As provided by Section 14 of said Act, a 
fee of $10 must accompany each notice of 
opposition. 


259,219. 
dence, R. I. 


Ser. ROSENHEIM Co., INC., Provi- 


Filed Dec. 21, 1927 





For Bracelets. 
Claims use since Dec. 9 1927 


261,224. THETA UPSILON, Oakland, Cal. 
Filed Feb. 4, 1928. 
For Sorority Pins, 


Ser. 


Finger Rings, and 





of or Plated with 


Made 


Bracelets, All 
Precious Metal. 
Claims use since Dec. 9, 1927. 


274,036. COHN & ROSENBERGER, INC., 
New York. Filed Oct. 20, 1928 


For Necklaces, Bracelets, Earrings, Finger 
are Brooches, Bar Pins and Ornamental 
Hatpins and Pins for Dress Ornaments, 


LAUREL 
LEAF 


Ornamental Pins and Buckles for Decorating 


Ser. 





Hats, Ornamental Shoe Buckles, and Hair 
Ornaments, Such Pins, Buckles, and Orna- 


ments Being Made Wholly or in Part of or 
Plated with Precious Metal. 
Claims use since Oct. 5, 1928. 


274.047. GEMEXx Co., Newark, N. J. 
Filed Oct. 20, 1928. 


“ohe DIXIE 


For Watch Bracelets and Jewelry Consist- 
ing of Bracelets. 
Claims use since Sept. 22, 1928. 
Newark, N. J. 


047. 


The ENSIGN 


Filed Oct. 20, 1928. 


Ser. 


Ser. 274, GEMEX Co., 





















94 


For Watch Bracelets and Jewelry Consist- 
ing of Bracelets. 
Claims use since Sept. 22, 1928. 


LABELS 
35,266.—Title: CHROMITE. For’ Silver, 
Gold, Nickel, and Aluminum Polish. 
FrazieR L. Davis, Boston, Mass. Pub- 


lished Sept. 17, 1928. 


PRINTS 


11,487—Title: . . . AND WHAT MODERN 
GODDESS WOULD NOT BE _ EN- 
CHANTED. For a_ Clock. BLACK, 
Starr & Frost, New York. Published 
Dec. 15, 1928. 








Louisville 


Opinion in the local jewelry trade in- 
dicates that business is fair with promise 
for a good spring. 

Discussion has been heard in jewelry 
and other circles during the week re- 
garding action of Walter H. Harten- 
stein, vice-president and general man- 
ager of Moore & Hartenstein, retail 
jewelers in the Kentucky Hotel building, 
who requested that a grand larceny 
charge be dismissed against a married 
woman, 22 years of age, living on 
W. Breckenridge St. The woman 
entered the store on Jan. 18, and while 
posing as a customer managed to slip 
away with a $650 diamond ring, which 
she later pawned for $40. C. W. 
Bruens, a Pinkerton operative was called 
in, and with nothing but a description 
of the ring managed to trace it and 
caused the woman’s arrest. When the 
case came up in Police Court Mr. Har- 
tenstein asked that the prosecution be 
dropped, as he had found that the 
woman, little more than a girl, was the 
mother of two young children, entirely 
dependent upon her, and that she was 
out of work, and had secured the ring, 
in order to provide for them. The fact 
that she had only secured a very small 
amount on the ring, made her story 
sound true that she had hoped to later 
redeem it and return it, or else send the 
ticket to the jeweler. 


Philadelphia 


Hyman A. Caplan, manufacturing 
jeweler, 727 Sansom St., has purchased 
the plant and business of the late Wil- 
liam A. Thegen, 603 Chestnut St. and 
will combine it with his present business. 

Alfred Brady, for several years in 
the retail jewelry business in Easton, 
Pa., has closed his store there and 
opened an establishment at 544 Landis 
St., Vineland, N. J. 

The A. R. Justice Co., Inc., which has 
occupied the store at 904 Walnut St., 
since it removed from Chestnut and 
Seventh Sts., several years ago, has 














moved to the rear of the building and 
will conduct a strictly wholesale business 
in silverware. 

George A. Fernley, executive secre- 
tary of the National Wholesale Jewelers 
Association, left several days ago for 
a four weeks’ visit to wholesalers on the 
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Pacific Coast and contiguous western 
States during which he will visit the 
leading wholesalers in those sections. 

Thieves who hurled a block of concrete 
through the window of the Landau 
jewelry store in Hazleton, Luzerne 
County, at an early hour in the morn- 
ing recently, escaped with several hun- 
dred dollars’ worth of rings, watches, 
and other jewelry. They failed to grab 
a large diamond ring in their haste. 

In addition to the other entertainers 
at the annual banquet of the Phila- 
delphia Jewelers Club on Saturday eve- 
ning, Feb. 23, Madame Maybelle B. 
Marston, contralto, will sing several se- 
lections. Other arrangements for the 
affair have practically been completed 
and the program promises to be unusual- 
ly interesting. 

Spurred by complaints of officials of 
the Market Street Merchants Associ- 
ation, police are waging war on auction 
fakers and street vendors who have be- 
come nuisances on that thoroughfare. 
Seores of the itinerant vendors have 
been arrested and fined by magistrates 
and the police have driven the auction 
“barkers” into the doorways of their 
stores where they are immune from 
arrest. 

Fred J. Cooper, president of the 
Pennsylvania Retail Jewelers Associa- 
tion, gave one of his famous lectures on 
jewelry to the students at Muhlenberg 
College, Allentown, Pa., last week. In 
addition to the student body the lecture, 
which dealt with diamonds, was at- 
tended by invitation by leading retail 
jewelers of Allentown, Bethlehem, Eas- 
ton and other cities and towns in north- 
eastern Pennsylvania. 

Albert Goldberg, formerly of the ma- 
terials firm of Goldberg & Friedberg, 
708 Sansom St., died at his home here 
from a heart affliction after a long ill- 
ness. He was one of the most popular 
young business men in the wholesale 
district and his death was generally 
lamented. Mr. Goldberg was for sev- 
eral years, employed by Aijsenstein & 
Gordon and when that firm gave up its 
materials business went into partnership 
with Mr. Friedberg, and conducted it 
until his illness. 

The third member of the gang accused 
of burglarizing the Norman jewelry 
store in New Castle, Pa., has been 
brought bac to that city from Youngs- 
town, Ohio, where he was arrested. 
Police say he admitted his share in the 
robbery, which took place last August 
and in which the thieves after smash- 
ing a window obtained loot valued at 
more than $10.000. Part of this loot 
was thrown into the river at Youngs- 
town, when eapture was feared. One of 
the gang was captured a few days after 
the robbery and was sentenced to a long 
term in the Western Penitentiary. An- 
other was caught in Youngstown and 
convicted and sentenced there for other 
crimes. 








E. C. Paris & Bros., Bridgeton, N. J., 
jewelers, announce the opening of their 
new store at 99 E. Commerce St. The 
firm was formerly located on Laurel St. 
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Notes From 
Here and There 


H. C. Seckinger, Wolcott, Ind., has 
moved to Lowell, Ind. 

Ervin G. Sisty, Plains, Mont., has 
moved to Union Town, Wash. 

William I. Sidwell, Charleston, Mo., 
has moved to Cape Girardeau, Mo. 

It is reported that G. D. Hughes, 
Heavener, Okla., has sold out to E. E. 
Pinnell. 

The business of T. F. Olyphant, Pa., 
it is reported, will be discontinued. Mr. 
O’Hara recently died. 

It is reported that the business of 
George L. Schneider, Berkeley, Cal., has 
been discontinued. 

The business of Sol Pearl, San Fran- 
cisco, Cal., has been succeeded by the 
Jewelry Craft Co. (Inc.). 

Armand Poliquin, Lewiston, Me., has 
been succeeded by Poliquin, The Jewel- 
ers (Inc.). 

The store of C. A. Robine, Warren- 
ton, Mo., has been sold to Bernhard G. 
Orlowsky. 

Mrs. A. J. Hudson, it is reported, is 
continuing the business of her late hus- 
band, A. J. Hudson, at Holbrook, Ariz. 

The business of Benjamin Tannen- 
baum of Buffalo, N. Y., is now being 
conducted under the style of the Tan- 
nenbaum Co. 

The business of Crawford D. Phillips, 
Bellaire, Ohio, is now being conducted 
under the style of Crawford Phillips & 
Son. 

Carrie A. Horner, administratrix of the 
estate of Garrett W. Horner, Sawtelle, 
Cal., is reported to have sold the busi- 
ness to William Deitch of Los Angeles. 

The business of August Goessler, 
Pomeroy, Ohio, is now being carried on 
under the style of the Goessler Jewelry 
Store. 

The style under which the business of 
C. C. Platt, Fort Worth, Texas, was con- 
ducted has been changed to be C. C. 
Platt & Co. 

The business of the Kramer & Bell 
Co., Boston, Mass., is now conducted 
under the style of the Bell, Kramer & 
Bell Co. 

F. R. Mathes, with stores at Fern- 
dale and Eureka, Cal., is reported to 
have sold his Ferndale establishment to 
Kurt Mathes. 








The Use of Dial-Washers 





(Continued from page 91) 








of making matters worse and having to 
replace some part. No one can deny the 
washer DOES do the work. And it is 
quick and convenient, which is very es- 
sential to the man who must make his 
work pay a fair return. 

Understand, though, I am NOT advo- 
cating its promiscuous use. When and 
how it should be used, is up to the man 
doing the work. If he knows what he is 
doing, no harm can come from it.—W. S. 








